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NATIONAL STEEL SERVES 
THE CONSTRUCTION INDUSTRY 


IVERSITY and flexibility of production are keynotes in 

National Steel Corporation’s operating policy. The huge ton- 

nages that come daily out of National’s great mills are made up of 
virtually every staple steel product. 


Steels for construction comprise an imposing part of National’s 
total volume. And home builders are turning in ever increasing 
numbers to “Stran-Steel”—a recently perfected product of Na- 
tional, designed particularly for residential use. 


Strong, sturdy, fire-safe, this improved steel framing does not 
shrink or swell . . . is proof against termites . . . resists all common 
agencies of destruction and decay... puts vitalizing sales appeal in 
the hands of the building industry. 


National Steel Corporation now is completing an expansion 
program which will greatly increase its production in all lines. 
Before the end of this year, National’s total ingot capacity will be 
3,400,000 tons—almost triple that with which the corporation 
started in 1929, and making National the fifth largest steel producer 
in the United States. 


Doing business with National Steel is easy and profitable. 
National is thoroughly integrated—from coal and ore mines, through 
transportation and primary steel facilities, to finished products of 
all varieties. 


Whenever it is a question of steel—for structural or any other use 
—an adequate answer will be found in the wide range of National’s 


NATIONAL STEEL 
CORPORATION 


Weirton Steel Company, Weirton, W. Va. 
Great Lakes Steel Corporation, Detroit, Mich. 
Hanna Iron Ore Company, Cleveland, Ohio 
The Hanna Furnace Corporation, Buffalo, N. Y. and Detroit, Mich. 
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FOUNDED BY OTTO GUENTHER IN 1902 


The Financial World was established to diffuse the truth about investments, has con- 
stantly maintained this attitude, and will continue to do so, confident in its belief that 
as long as it clings to this ideal it can count upon the support of the investing public. 
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The RUBEROID Co, 


For Fifty Years 


Manufacturers of asphalt and 
asbestos building and 
roofing products 


RU-BER-OID 
Building Products 


_ Shingles and Sidings of Asphalt 


and Asbestos-Cement 


Roll Roofings of Asphalt Rag- 
Felt and Asbestos Base 


Built-Up Roofings and Water- 
proofing Materials of Asphalt 
and Coal-Tar Pitch 


Building Boards of Asbestos- 
Cement in Flat, Corrugated 
and Decorated Forms 


Newtile — Made of Asbestos- 
Cement to Simulate Ceramic 
Tile 

Newmarble — Made of Asbes- 
tos- Cement to Simulate 


Marble 
Building and Packing Papers 


Asbestos Fibres — Chrysotile 
Asbestos in Various Grades 


Paving Materialsk—Road Tars 
and Pitches 


Felts—Rag-felts for Roofing 
Products and Felt-Base Floor- 
ings; Deadening Felts and 
Carpet Linings; Linoleum 
Felts; Insulating Felts for 
Buildings 


Automotive Products 


Asbestos Papers, Boards, and 
Pipe Coverings 
Insulation Materials of Mag- 


nesia, Rock Wool, and 
Asbestos 


Paints, Roof Coatings, and » 


Plastic Cements 


The RUBEROID Co. 


500 FIFTH AVENUE 
NEW YORK, N. Y. 
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2 The FINANCIAL WORLD 


“DURABLE GOODS’ 


Classifying copper and its alloys as “Durable Goods” is particu- 
larly apt. The service record of these metals in the building field 
testifies to their longevity and economy, and justifies the wisdom 
of their expanding use. For instance, water pipes of brass and 
copper were little used in building prior to 1920, but their popularity 
quickly spread. The 1929 high in shipments of brass and copper 
pipe was exceeded in 1936 by more than 20%. And 1937 shipments 
are running far ahead of 1936 .... although the heralded 
“building boom” is yet to come. 


But in the present resurgence of home building, copper is also in 
demand for permanent roofing, gutters, leaders, flashings: bronze 


for screens and windows: Everdur” silicon-bronze for water tanks: 


copper for wiring to energize all those appliances which make 
the home more liveable; and copper in air conditioning, too, and 


refrigerators ....and radios.... 


Anaconda engineers are steadily at work, not only to increase 
the utility of copper in building and furnishing the home, but to 


make its advantages more widely available to the small homes 
* Trade Mark Reg. U. S. Pat. Off. 
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Market Situation 


Encouraging business prospects for remainder of the year more than offset 


present factors of uncertainty, and maintenance of invested positions is warranted. 


HE heavy hand of confusion which attends the clos- 

ing days of any session of Congress together with 
the intensification of hostilities in the Orient have held 
stock market interest to subnormal levels, as reflected in 
the even smaller than usual trading volumes which have 
recently prevailed. Share prices sagged during most of 
the week, but the continued favorable business picture has 
discouraged any significant amount of liquidation. Dur- 
ing the week there appeared a statement by the Presi- 
dent of the New York Stock Exchange, pointing to the 
comparative dullness and thinness of the markets in re- 
cent months and attributing this condition to govern- 
mental regulation. This of course is not a new market 
factor, and while it is doubtless true that such regula- 
tion tends strongly to make for troubles at some future 
date, the situation for a considerable time to come prom- 
ises to be such as to cause the average investor little 
worry. As long as the outlook continues to be for ex- 
panding corporate profits and dividends, the course of 
share prices will be upward despite the obstacles which 
have been placed in the way. The test of the actual value 


of some of the present so-called controls will be post- 
poned until there is definite change in corporate prospects. 


RESIDENT ROOSEVELT?’S speech on Wednes- 
day shed little new light on Administration plans for 
the future. There still exists the old antagonism toward 
critics and “big business” in particular, but the fact re- 
mains that all the New Deal policies depend upon a 
continuing high level of tax collections, and anything 
that would affect business profits to serious degree would 
immediately shut off much of the essential tax revenues. 
And an additional consideration is the growing prob- 
ability that Congress in future sessions will be increas- 
ingly less subservient to “orders.” Nothing has devel- 
oped to prompt a change in previously stated invest- 
ment policies. Share prices may exhibit little virility in 
the several weeks immediately ahead, but the outlook 
for the coming months warrants maintenance of invested 
positions in selected equities, and justifies new acquisi- 
tions upon price recessions. 
—Written August 19; Richard J. Anderson. 
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‘Trend 


Chino-Japanese Conflict: 

Regardless of the ultimate effect upon world economy 
of the latest Japanese invasion of China, the immediate 
effects here promise to be generally unimportant. Several 
large American corporations do have investments in 
China, it is true, and recent market action of the shares 
of such companies as American & Foreign Power (which 
derives around 20 per cent of gross from the Shanghai 
territory) and International Tel. & Tel. (whose business 
in that area is less important) have reflected the jeop- 
ardy in which their properties have been placed. Recog- 
nition by the U. S. of a state of war in China and the 
declaration of a policy of neutrality would halt shipment 
to either belligerent of armaments and other actual 
munitions—but it would not necessarily prevent ship- 
ment in other than U. S. ships of unlimited quantities of 
copper, cotton, steel and other materials which, while 
essential to warfare, are quite useful for commercial 
purposes also. 


Spending Note: 

Reassertion of a little independence on the part of 
Congress is a highly encouraging sign—but it can be 
carried too far. President Roosevelt is doubtless realizing 
now the difficulty of getting the legislators out of the 
habit of indiscriminate spending of the nation’s money, 
with the House last week ignoring appeals to economize 
on Federal expenditures when rushing through the third 
deficiency appropriations bill. So far, no real effort 
toward budget balancing has appeared at either end of 
Pennsylvania Avenue, and as long as this condition 
persists credit inflation will continue and the threat of 
currency inflation will remain. 


Electrical Equipments: 

April-June bookings of electrical equipment this year 
constituted the highest total for the second quarter of 
any year since 1929. Dollar volume amounted to $260.8 
million against $190.6 million a year ago, a gain of about 
37 per cent. This improvement becomes particularly 
significant when it is remembered that the utility com- 
panies have yet to come into the market for new equip- 
ment in anything approaching normal volume. In this 
connection, incidentally, electric power production for 
the week ended August 14 hung up another all-time 
record high. It is clear that in some sections of the coun- 
try difficulty will be experienced in supplying the demand 
which will arise in late December, at which time the 
annual consumption peak normally occurs. 


Oil Industry: 

An increase of 67,450 barrels to a new all-time record 
of over 3.7 million barrels in the August 14 week has 
again raised fears concerning the price structure. With 
gasoline demand approaching the seasonal peak the 
conclusion is inescapable that unless production is cur- 
tailed stocks of crude will mount and the inevitable 
law of supply and demand will rule. As far as demand 
is concerned the industry has little cause for complaint. 
Gasoline demand in August has been averaging 14 per 


cent above last year and stocks of refined are bei 
reduced. A record demand for fuel oils is expected this 
fall, but the industry is producing around 250,000 barrel; 
daily in excess of Bureau of Mines recommendations, 
Although the situation can yet be corrected by a cut in 
output next month, the industry appears entirely too 
sanguine and may be paying too much attention to the 
consumption side of the picture. 


Retail Trade: 

Early figures for August suggest that retail sales for 
the month will show only a comparatively small gain 
over the volume of the same month last year. Although 
this is not, of course, an encouraging factor so far as 
current earnings of the merchandisers as a whole are 
concerned, too much importance cannot be attached to it 
as an indication of the progress being made by the 
country in general. The reason is that Saturday closings 
are being more and more widely adopted by department 
stores, for other types of stores the policy of closing a 
half-day during the week is spreading. This can hardly 
help being reflected in sales volumes. In the food chain 
field, sales have recently been running below the levels 
of a year ago, with June showing a 2 per cent decline and 
July a 3 per cent drop. The reason for this disappointing 
performance appears largely to be the fact that numerous 
chains have been closing less profitable units following 
the enactment of State anti-chain tax laws. 


Capital Markets: 

Several sizable pieces of new capital financing are 
scheduled for September registration. Bethlehem Steel 
has filed a statement for $28 million convertible deben- 
tures which will be offered to stockholders, and Allis- 
Chalmers also plans an issue of $25 million 4 per cent 
convertible bonds which stockholders will be asked to 
take up. Other offerings now seeking registration include 
the deferred sale of 469,464 shares of Pure Oil converti- 
ble preferred, a block of 20,000 shares of Sharon Steel 
$5 convertible preferred, and a number of financing 
ventures by smaller companies. While there is a normal 
seasonal increase in new financing in the fall months, the 
large proportion of the scheduled new offerings which 
this year will be first offered to stockholders may be 
regarded as a bullish note, indicating that underwriting 
houses are expecting the fall to bring the favorable equity 
markets which to an important extent aid in the success 
of such financing. 
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A Typical 
$6,000 Home 


ouse Jack 


-Gendreau 


Built 


By Louis GUENTHER 
Publisher, THe FINANCIAL 


ACK is an average American: ambitious, hardwork- 
ing and thrifty. He has the primal instinct to have 
a roof over his family that he can call his own, but the 
depression has prevented realization of that dream. Now 
that the depression is behind him, and his earnings are 
approaching a point where ihe can once more plan to 
build his own castle—for to an individual a home is just 
that—his thoughts are again turning in this direction. 

Now Jack is simply an example of a good many 
Americans who can provide the nucleus of an unheard- 
of residential building boom, for the vacuum in such 
structures created by the depression is a great one. This 
vacuum is as plain as a nose on one’s face if the statistics 
on building contracts are consulted. Against 1925 when 
they totaled $6 billion (according to the F. W. Dodge 
Corporation), for last year they came to only $2.6 bil- 
lion. But even that low figure does not mark the nadir 
to which building contracts shrank, for in 1933 they 
amounted to only $1.2 billion. 

These figures show that 
while there has been consider- 
able improvement in building 
operations in the last few years 
they still have a great way to 
go before they reattain a 
normal volume. There is stili 
room for doubling the annual 
amount of building contracts 
before they approach: the high 
water mark attained in 1928, 
when they amounted to $6.4 
billion. 

We can approach the glow- 
ing prospects of a_ building 
boom from another and no less 
convincing angle. It is con- 
servatively estimated that there 
normally is an annual demand 


LOUIS GUENTHER 


5 


for about 500,000 new homes, which has been far from 
met in recent years with the result that there has accumu- 
lated a back-log demand for at least 1.5 million homes. 
In other words, the indications are that there are that 
many Jacks whose ambitions to own their own homes, or 
live in new houses, are yet to be serviced by the building 
industry. 


AKING as our yardstick a typical price of $6,000 
for a durable residence and multiplying it by the 
number of homes needed at the present time, we find 
that the total cost could come to $9 billion. In addition 
to that figure, many millions will be spent upon fur- 
nishings. And, furthermore, while this backlog of de- 
mand which has already been created is being taken care 
of, there will continue the additional annual demand for 
500,000 or so new homes in the years immediately ahead. 
Perhaps Jack himself may not have his house constructed, 
but whether he builds it him- 
self or has others do it, and 
then rents it from them, that 
demand exists. Then, of 
course, there is also the de- 
mand for commercial struc- 
tures, which will assume a 
sizeable proportion when the 
need for further expansion of 
industry becomes pressing. 
Few people realize that an 
average home is said to be 
made of more than 30,000 
parts. When Jack begins to 
build his house he will need 
lumber, brick, tile, cement and 
gravel. Other parts that go 
into the house that Jack builds 
are roofing, plumbing supplies, 
heating equipment, air condi- 
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tioning and electrical equipment. 
Even then the house is still empty, 
for Jack must furnish it before he can 
live in it comfortably. As Jack can- 
not do the work himself, he employs 
an architect to design his home, and 
carpenters, bricklayers, plasterers, 
masons, painters, electricians and 
others to build it for him. 


HE 1.5 million new homes for 

which there is already a pressing 
need will also require garages, side- 
walks, new gas and water mains, and 
will contribute new customers for ad- 
ditional electrical power and other 
services before they can be regarded 
as complete. Thus it is seen that like 
a fan, a revival in residential building 
spreads out and reaches scores of 
other industries. 


Members 


HUS far the efforts of the ultra 

modern school of architects to 
bring the American public to accep- 
tance of radically new concepts of ex- 
terior appearance of the home have 
not been notably successful. Severely 
rectangular or circular designs and 
absence of variety in exterior color 
schemes have found adoption in some 
communities. It is possible that this 
type of residence will be the house of 
the future, but the vast majority of 
the American people will evidently be 
slow to change their ideas of what the 
exterior of a house should present to 
the eye. 

The current trend is definitely in 
the direction of the home which is 
conventional enough in external ap- 
pearance but which embodies the ad- 
vantages of both scientific lay-out for 
maximum utilization of available 
space and thoroughly up to date 
building materials, construction meth- 
ods and appliances. The most pub- 
licized criteria of the modern home 
are air-conditioning and insulation. 

The essentials of air-conditioning 
are heating (and cooling), humidity 
control, filtering and circulation of 
air. The popular concept of air-condi- 
tioning as being more or less synono- 
mous with air cooling is erroneous. 
Complete air-conditioning is a year 
‘round process. Summer air condi- 
tioning, in respect to both original in- 
stallation costs and operating ex- 
penses, is imuch more costly than 
winter air conditioning. Most of the 
equipment on the market runs so 


The financing of these many homes 
should present no important difficul- 
ties, for ample capital is available once 
this ‘building boom is launched, as 
eventually it must for it has its spring 
in an impelling cause: a shortage. The 
result should be a large source of in- 
come for banks, buildings and loan 
associations, home financing agencies 
and individual lenders. Insurance 
companies, contractors and title and 
trust companies also will get their 
share. 

The importance of a revival in the 
building industry to the general busi- 
ness welfare of the country as a whole 
becomes apparent when it is realized 
that building activity normally con- 
stitutes our second largest industry, 
and is next only to food. The build- 
ing revival has already begun, but 


with the typical construction cycle 
having a life of around 18 years it 
is seen that—from a time basis alone 
—the upward trend should continue 
for a considerable additional time. 
That this boom will come and that 
the Jacks, anxious and eager to own 
their own homes, will find the means 
to realize their ambitions appears to 
be more than a reasonable prospect. 
Step by step the national income is ap- 
proaching the level of 1928, the year 
that building operations last reached 
their peak, and there is good likeli- 
hood of its piercing that high level. 


HE revival in home building ap- 

pears to be a certainty, and the 
new houses that the Jacks need are 
the houses that will impart prosperity 
to the country. 


of the Modern Home 


Up to date structural com- 
ponents and improved ap- 
pliances are the essentials 
of the accepted standards 
of modernity in home 
building; all of which 
means more business for 
companies supplying 
equipment for new 
houses and buildings. 


much higher in price for the complete 
winter and summer units as to dis- 
courage all but the more wealthy class 
of home builders. Large costs of elec- 
tricity and water for summer opera- 
tion as estimated by important manu- 
facturers also tend to deter the man 
in the lower income brackets. 

But for families which are satisfied 
with circulation of air in the summer 
months—in addition to complete win- 
ter air-conditioning — both original 
and operating costs are well within 
the reach of those of moderate means. 
For the small to medium sized home, 
systems which include oil heating, 
humidifying, filtering and circulation 
can be installed for $1,000 to $1,400, 
exclusive of the cost of the ducts. 
The blower unit in the winter condi- 
tioner can be used independently for 
circulation of air throughout the 
house in the summer. 

As technological progress advances 
and mass production is achieved, both 
original and operating costs should 
be brought down to levels which the 


so-called “middle class’* — represent- 
ing a substantial percentage of the 
population — can afford. Nash-Kel- 
vinator claims to have attained this 
goal already in its “Kelvin Home.” 
This company offers complete winter 
and summer air-conditioning equip- 
ment, an electrical refrigerator, elec- 
tric stove and laundry equipment for 
a six room “Kelvin Home” (not a 
prefabricated house) in a price range 
from $7,500 to $10,000 (covering all 
building costs and the equipment 
mentioned) depending upon local 
building costs and the selection of 
building materials. 

The most important concern en- 
gaged exclusively in manufacture and 
installation of air-conditioning equip- 
ment is Carrier Corporation which, 
however, does most of its business in 
industrial fields. The leaders in home 
air-conditioning are companies whose 
activities are diversified in many lines, 
notably General Electric, General 
Motors (Delco), Chrysler (Air- 
temp), Westinghouse Electric and 
American Radiator. Other companies 
which are gaining increasing impor- 
tance in air-conditioning equipment 
include Fairbanks Morse, Fedders 
Manufacturing, Holland Furnace, 
Nash-Kelvinator, and Gar Wood In- 
dustries. Among the pioneers in air 
conditioning are York Ice Machinery 
and B. F. Sturtevant. 

The advantages of insulation in 
effecting fuel economy and increased 
comfort have been so firmly estab- 

(Please turn to page 24) 


) 
4 
os 
v 
> 
= 
4 
| 
| 
| 
| 


THE TWO COMPONENTS OF CONSTRUCTION COSTS: MATERIAL 


AND LABOR 


What Price 
High Construction Costs? 


HE air today is becoming filled 

with misgivings and forebodings 
about the future of construction be- 
cause of current high costs. Admit- 
tedly present costs are high, no mat- 
ter what the standard of measure- 
ment. But it should be written large 
that: high costs, in themselves, do not 
unalterably constitute an impediment 
to new construction. 


Profit Motive 


It is only when costs are so high 
that prospects for profit out of the 
structural undertaking become du- 
bious, if not improbable, that the 
factor of high costs does its deadly 
work. And, it is just as true that 
low costs, in themselves, do not neces- 
sarily bring in large construction ac- 
tivity. Such of course should be the 
situation. But when costs are low 
general business is usually in the 
doldrums. And when this is true, 
there is all too little confidence 
in an otherwise uncertain busi- 
ness world in the prospects for 
recurring profit opportunities 
in speculative and investment 
building operations. So much 
for generalities. 

Here we are in the fourth 
year of construction recovery, 
but 1937, at best, promises an 
expenditure equal only to the 
1931 total—and that year it 
will be remembered was the 
third year of decline from the 
dizzy tops of the 1920’s. The 
current year’s construction vol- 
ume, what with all the gov- 
ernmental stimulation to this 
sick industry in recent years, 
will be less than 50 per cent 
of the total reported for 1928, 


By L. SetH SCHNITMAN 


Chief Statistician, F. W. DopGe CorProraTION 


the peak construction year. Yet con- 
struction costs—depending on the 
measure one uses—are now at least 
within striking distance of 1928 levels, 
if not indeed in excess of them. 
There’s the rub; that is what is dis- 
turbing to observers, especially since 
rentals on income properties, though 
advancing, were being bested in re- 
cent months by the curve of con- 
struction costs. Currently costs and 
rentals seem to be moving in closer 
harmony; if anything rents give 
evidences of rising somewhat more 
consistently than costs. Obviously 
with building and real estate essen- 
tially subject to purely local consid- 
erations no general index can reflect 
adequately these relationships be- 
tween costs and rentals; hence de- 
ductions must be made with caution. 
With this in mind, construction 
costs are 1ot yet at that point where 
serious retardation in construction 
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volume is likely to set in because of 
high costs alone. If contraction oc- 
curs—and I cannot foresee a serious 
reversal—it is more likely to mirror 
other forces such as an interruption in 
business recovery, a deceleration in 
the rate of expansion in the national 
income, a mounting tax burden, both 
on real estate and on business gen- 
erally or any one or a number of addi- 
tional retarding forces which though 
now operative, are not yet of material 
combined importance to turn the 
building tide except temporarily—so 
great is the underlying demand espe- 
cially in the field of housing. 


Increases Vary 


Construction costs are chiefly divis- 
ible into two components: materials 
and labor. As for materials, these 
currently average between 10 and 15 
per cent above prevailing prices of 
last year. In the case of labor, cur- 
rent costs average at least 15 
per cent higher than a year 
ago. Both as to materials and 
labor, what rise has been seen 
since last year has occurred in 
the initial half of 1937, with 
conditions, in these respects 
since July 1, being virtually a 
stand-off on the newly-attained 
plateau. For the country as a 
whole construction costs of a 
$4,000 frame house exclusive 
of land are now about 15 per 
cent above the July, 1936, 
level. 

In Cincinnati this type house 
would currently cost about 22 
per cent more than a year 
earlier; in Seattle an 18 per 
cent increase has occurred; in 
Philadelphia an advance of 
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only 4 per cent was recorded; in 
Dallas current costs are 8 per cent 
higher; while in Pittsburgh the $4,- 
000 house of a year ago would today 
cost 21 per cent more to build. So 
it goes over the country. 

The really significant fact appears 
to lie in the rental-construction cost 
relationship for each locality. As a 
purely general statement, where rents 
are currently rising more rapidly than 
construction costs building opera- 
tions—especially housing—are pro- 
ceeding in good fashion. Where the 
converse is true, i.e. where construc- 
tion costs are advancing faster than 
rentals there is to be found hesitation 
in building operations. There are of 
course other factors such as indiges- 
tion of new housing occasioned by 
prolonged idleness in many industrial 
strike-burdened areas one con- 
sider. 

But any retardation in the course 
of building revival is a serious matter, 
the more so if it should bring with it 
a reversal in the business picture as 
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a whole. That we have had a slow- 
ing in the rate of building improve- 
ment is no news. Yet it is far sounder 
to conclude that the retardation marks 
more especially a period of consolida- 
tion and adjustment to the new price 
relationships than that it is the be- 
ginning of a broad downswing in 


building activity. The mere habits of 
the industry are against such an un- 
favorable assumption, to say nothing™ 
at all of the facts that underlie theg 
demand-supply equation which in the§ 
final analysis, motivate the building 
business fully as much as any other™ 
basic segment of the economy. 

Yet it is well to restate the truism: 9% 
that only when capital is willing to¥ 
assume risks involved in building 
does construction expand. For, by 
and large, decreases in the production 
of non-necessitous private building 
types—houses, stores, office buildings ; 
even factories though to a lesser de- 
gree—are not occasioned by any gen- 
uine lack of buying power. When de- 
clines occur, they rather reflect an un- 
willingness to buy materials or to hire 
labor at the asking prices which in 
the opinion of prospective builders do 
not permit of a margin of profit. And 
we are not at that point yet, though, 
incidentally, it is not now too early 
to take bearings on the whole cost 
question. 


House 
the Home the Future? 


YEAR or two ago there was 

much discussion of the potenti- 
alities of the prefabricated house. 
Why not utilize the American genius 
for factory mass production and thus 
bring the benefits of large scale manu- 
facturing efficiency to the home buy- 
er? It seemed plausible enough and 
the enthusiasts predicted benefits not 
only to the would-be home owner in 
modest circumstances but also to in- 
vestors in companies whose manufac- 
turing facilities would lend themselves 
readily to the fabrication of house sec- 
tions which could be delivered direct- 
ly from factory to builder. Some of 
the major manufacturers of steel, 
household appliances and other com- 
ponents of the modern home shared 
this enthusiasm. 

The progress of the majority of 
such companies has been disappoint- 
ing, to put it mildly. The “American 
Motohome,”” wrapped in cellophane 
(in one instance at least, before a 
metropolitan unveiling) and turned 
over to the buyer complete even to a 
turkey dinner in the refrigerator, has 
disappeared from the scene. One of 
the highly sponsored promotional or- 
ganizations has given up the ghost 


Whether or not complete 
prefabrication of houses 
will ever be practicable 
appears to depend in large 
measure upon the future 
attitude of labor unions; 
in the meantime, semi- 
prefabrication is making 
satisfactory progress. 


completely, two of the others are not 
yet defunct but are scarcely to be 
included in the roster of thriving en- 
terprises; another which was among 
the pioneers in the field continues 
agressively, but its policies have been 
materially changed. 

The building industry in general, 
althought still operating at subnor- 
mal levels, has made long strides for- 
ward since the inception of the pre- 
fabricated house idea of the 1930s. 
Why has this seemingly promising in- 
dustrial infant languished? There ap- 
pear to be two quite sufficient an- 
swers. First, complete prefabrication 
is likely to meet strenuous opposition 
from local labor and local business- 
men who are engaged in the building 
material and house appliance busi- 
ness. Second, the vast majority of 
Americans want individuality in their 


homes. They do not mind if their 
neighbors own Fords or Chevrolets 
which are as like their own as the 
proverbial two peas in a pod, but they 
balk at the thought of that model of 
a home which may appear to be 
stamped with the “production job” 
stigma. And the variety of models 
which can reasonably be expected in 
completely prefabricated houses of 
low cost can scarcely be as great as 
the number of plans which can be fol- 
lowed when much of the preparation 
of materials as well as the assembly 
is done on the building site. Further- 
more, prefabrication lends itself most 
readily to the severely geometrical 
rectangular shapes and flat roofs of 
the ultra-modernistic style. The ap- 
peal of this type of architecture is dis- 
tinctly limited ; the average American 
may be a faddist and innovationist in 
other matters, but he is pretty con- 
servative when it comes to the ex- 
ternal appearance of his home. 
Although it is reported that pre- 
fabricated houses have encountered 
some difficulties with local building 
codes, a greater threat is presented by 
the indications of a hostile attitude 


(Please turn to page 29) 
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NEW BUILDING 


66D UILDING activity will prob: 

ably increase until about 1943. 
In doing so it will make the nation 
prosperous,” headlined Fortune in its 
current August issue. 

Statistics on remodeling activity 
and new construction work through- 
out the country reflect the sound 
optimism of leading authorities who 
predict the industry’s entrance into an 
upward market movement for its 
products that should extend over a 
period of years, unless interrupted by 
unforeseen contingencies or major 
business calamities. 


Building Gains 


Relatively little has been accom- 
plished during the life-time of the 
present cycle to meet the backlog of 
accumulated demand for new hous- 
ing. In 1934 approximately 60,000 
new homes were built. In 1935 this 
figure rose to 133,000. Last year 
250,000 new houses were erected. 
While last year’s construction was 
4.2 times that of 1934 and almost 
double that of 1935, it was, however, 
only approximately one-quarter that 
of the most recent peak year. Fur- 
thermore, 1936 construction was only 
about one-third the 1920- 
1930 average. 

On the supply side of the 
economic equation we have: 

i. Construction costs. 

2. The availability of cheap 
money for financing 
construction. 

Although the question of 
securing proper financing has 
been more significant than 
construction costs in the last 
three building cycles, recent 
popular discussion has placed 
such undue emphasis upon 
“construction costs” that this 
subject merits prior con- 
sideration to clarify the cur- 
rent misunderstanding of its 
significance. 


Cyclical 
Trend 


Favors 
Building 


By 


L. RoHE WALTER 
THE FLINTKOTE COMPANY 


Economic history affords numerous 
examples justifying the conclusion 
that the cost of construction can 
neither retard or sustain either phase 
of the building cycle, unless the rise 
is exceptionally steep over the short 
period of time. 

The cost of building has fluctuated 
about the same extent as have whole- 
sale commodity prices. In the post- 
war price inflation boom, costs of 
building rose somewhat more sharp- 
ly than wholesale prices. This sharp 
rise in prices had little effect on build- 
ing; a rise in costs of 29 per cent in 
1918-1919 was accompanied by a rise 
in building of 88 per cent. In 1925 
building was 82 per cent greater than 
in 1916 although construction costs 


had increased 75 per cent. Converse- 


ly, stable building costs during 1925- 
1929 and the decline of 29 per cent 
thereafter did not interrupt the steady 
decline in building due to causes 
peculiar to the building cycle. 

When the cost of building is con- 
sidered in relation to the ability to 
buy a new house (as measured by an 
index of purchasing power), there 
remains no basis for worrying over 
current costs. This is particularly 
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REBUILDING 


true when it is realized that the same 
number of dollars today will buy a 
more efficient, convenient, cheaper- 
to-operate house than could be pur- 
chased in 1925. Like the automobile, 
the complete home of 1937 with its 
greatly improved materials and equip- 
ment, is a better product due to tech- 
nical advances, not only in its com- 
ponent parts but in its plan and con- 
struction as well. 


Average Prices 


A check-back of the files of news- 
paper real estate sections for 1926, 
the so-called normal year, shows six- 
room “low-priced, garden homes” ad- 
vertised at $8,830. Houses in one 
Long Island community, on thirty- 
foot lots, were advertised for $7,990. 
Homes in another Long Island dis- 
trict, small, high and narrow struc- 
tures of six rooms and one bath, on 
forty-foot plots, were advertised at 
$9,500. Compare these costs and 
specifications with the costs of vastly 
superior homes being advertised for 
sale today at the same or lower prices 
and the validity of the above con- 
clusion is substantiated. 

Prior to 1934 the lack of availability 
of cheap money for home 
financing and rehabilitation 
imposed a serious handicap 
to repair and new construc- 
tion work. In 1934, how- 
ever, the Government created 
the Federal Housing Ad- 
ministration to make home 
financing cheaper and to 
make mortgage money more 
readily available. 

It is generally agreed that 
this Government bureau has 
definitely succeeded in right- 
ing the capital market. .Fur- 
thermore, FHA activity has 
permanently introduced in- 
staliment selling into the 
building industry so that to- 
day many leading manufac- 
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turers have their own financing plans 
whereby the home owner can pay for 
remodeling or new construction work 
out of income in small installments. 

Research shows that over twenty 
million American families, represent- 
ing 71 per cent of the market, can- 
not afford to spend more than $25 to 
$30 monthly for housing at the pres- 
ent time. Today the Insured Mort- 
gage System of the FHA makes it 
possible for these families of moderate 
income to aspire to home ownership. 


New mass purchasing power is at 
last entering the housing market. 
Just as the motor industry met the 
same mass market, deluged it with 
good low-priced cars and put the Na- 
tion on wheels, so the housing indus- 
try can produce good houses within 
the price range that twenty million 
families can afford to buy. 

Such houses, including lots, cannot 
cost more than $5,000. Otherwise 
they become an economic burden on 
their low-income owners. During 


1937 alone over 9,000 model homes, 
costing $5,000 or under including lot, 
have been erected throughout the 
country in a nation-wide program to 
sell this heretofore untouched mass 
market for housing. 

The market implications involved 
in this program and the interest 
shown by the public are vitally signifi- 
cant; the low priced home activity 
may well prove to be the most im- 
portant single factor of this present 
building cycle. 


Outlook for Copper Shares 


Demand has fallen off in the past three months, with 

leading consuming outlets drawing upon inventories. 

Expected resumption of demand would assure main- 
tenance of present 14-cent price. 


F the present domestic copper price 

of 14 cents per pound is main- 
tained most producers will show sub- 
stantially higher profits this year, and 
earnings for the final six months may 
be well in excess of results of the first 
half. Due to the practice of advance 
selling, few producers have averaged 
as much as 14 cents per pound on 
their sales thus far in 1937, but as- 
suming the normal lag of six months 
on orders would bring the benefits of 
higher prices within the remaining 
months of the year. Data are not 
complete on all companies; Magma, 
however, reported that its average 
selling price in the June quarter was 
10.369 cents per pound which gives 
some clue to the operations of the 
industry. 

Last year copper prices averaged 
9.6 cents per pound. The indicated 
increment of close to 4 cents (be- 
tween the 1936 average and current 
14-cent valley base) is not, of course, 
all velvet for the producers for in 
some cases higher costs may take as 
much as half of the increase. And 
as production has risen the industry 
has been drawing upon the higher 
cost reserves which, with develop- 
ment expenses at reopened mines, has 
had a tendency to keep down profit 
margins. Phelps Dodge reported a 
50 per cent increase in gross profits 
in the first half of this year, but costs 
rose almost as much on a percentage 
basis and as a result net income (be- 
fore depletion) was 16.2 per cent of 
sales as compared with the ratio of 
15.9 per cent in the first half of 1936. 

The big “if” in the outlook is 
whether the 14-cent price will be 


continued unless there is a vigorous 
pick-up in consumption. The under- 
lying statistical position of the indus- 
try is reasonably satisfactory and cop- 
per consumption this year may be 
around 27 per cent above the 1936 
levels. Moreover, mine production 
has not increased materially this year 
to date despite the reopening of prop- 
erties. And with most producers sold 
ahead well into the fall months, the 
unfavorable aspects of the situation 
which pertain chiefly to the tardy 
specifications against contracts could 
easily be altered. 

The July copper statistics were not 
in themselves bearish and, in fact, 
were better than had been expected. 
The increase of 6,700 tons in total 
refined stocks was moderate and the 
domestic mine output was little 
changed from June. But the reduc- 
tion of 10,374 tons in apparent domes- 
tic consumption was disappointing, 
representing a decline of 33 per cent, 
or 28,600 tons, in the monthly totals 
since the high point in deliveries of 
May. Seasonal factors and labor 
troubles have been partially responsi- 
ble for the steady slump in demand in 
the past three months, but consumers 
cannot indefinitely continue on a 
hand-to-mouth basis and may have to 
reenter the market in a substantial 
manner before very long. But pro- 
duction meantime is increasing and 
the foreign markets lack much of the 
resiliency which was manifested 
earlier this year. A moderation of 
armament programs conceivably could 
bring about a sharp contraction in 
foreign consumption and while any 
domestic repercussions of a weaken- 


ing world price structure for the 
metal would be largely psychological, 
the result would undoubtedly be one 
of increased caution on the part of 
consuming interests in making for- 
ward commitments. 

What the copper producers need 
most of all is buying by the utility 
industry. Other consuming outlets, 
such as the automotive industry, elec- 
trical equipment, mechanical refrig- 
eration, radio and other industries, 
are showing substantial gains in 
copper demand this year over 1936. 
Further progress in the building in- 
dustry would also be a constructive 
development. But the public utilities 
continue under the cloud of politics, 
and while the record demand for elec- 
trical energy has stimulated replace- 
ment and expansion activities, in- 
creased consumption of copper to 
normal volume has been retarded by 
legislative developments. 

Existing uncertainties are not like- 
ly, however, to disturb the long range 
fundamentally promising outlook for 
further cyclical earnings recovery of 
the lower cost producers. The less 
efficient units which need compara- 
tively high prices for satisfactory 
profits are not as favorably situated. 
These companies have a greater earn- 
ings leverage when copper prices are 
in a rising trend; but a stable price 
structure, or one which gradually 
drifts lower, removes whatever at- 
traction may otherwise be possessed 
by the shares of the marginal pro- 
ducers. Thus preference should still 
be accorded those units which occupy 
the strongest competitive position. 
Retention of long pull holdings of 
Anaconda (recent price, 60), Ameri- 
can Smelting (96), Kennecott (63), 
Phelps Dodge (53) and Magma (50) 
is warranted. New commitments in 
these stocks may be given considera- 
tion on any moderate price recessions. 
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Boom Ahead for Building 
Materials and Equipment 


HELTER is a necessity and the 

desire for a home is deep-rooted 
in the social consciousness of man. 
But the primary importance of the 
building industry in the general na- 
tional economy is not, perhaps, so 
well recognized as it should be. In 
good times the industry is a great 
source of payrolls and employment ; 
its output is of a relatively permanent 
nature and attracts the investment of 
billions of dollars ; its broad scope en- 
tails the use of the products of thou- 
sands of feeder industries, and its 
cyclical movement of activity is of 
much longer duration than that for 
most industries and the fluctuations 
within this cycle are more violent. 


Building Cycles 


On the basis of data extending back 
more than 100 years, the building 
cycles in this country, measured from 
peak to peak of activity, have ex- 
tended for about 18 years, maybe a 
year or so less. The last peak oc- 
curred in the period 1925-1928. This 
is substantiated by the F. W. Dodge 
figures for building contracts awarded 


By 
JOSHUA GARRISON, JR. 


in 37 states east of the Rocky Moun- 
tains—including commercial and resi- 
dential buildings, public works and 
public utilities in addition to others. 
In each of the years, 1925-1928, these 
figures totaled more than $6 billion. 
Then came a decline which culmi- 
nated in the low of $1.2 billion for 
1933, followed by a rise that is still 
continuing. For the first seven 
months of 1937 the total volume of 
construction in these 37 states rose 
to $1.8 billion, an increase of 19 per 
cent over the similar period in 1936 
and an indication that the total 1937 
figure will surpass the $2.7 billion 
shown in 1936. But this is hardly a 
building boom. It is significant that 
in the recovery period building “has 
lagged behind the increase in indus- 
trial production as a whole and that 
the final 1937 figure will hardly 
amount to more than 55 per cent of 
the 1925-1929 average. Moreover, 
the employment of labor in the in- 


dustry in June of about 1.6 million 
amounted to only 55 per cent of the 
1929 total. 

It is quite easy, of course, to super- 
impose 16 or 18 years on the 1925- 
1928 period and to predict that the 
peak of the next building boom will 
occur during the early ’40’s. But 
this may or may not be so, as the his- 
torical past is not always a reliable 
base on which to forecast the future, 
especially in the light of the radical 
changes that have occurred in the 
national economy within the last few 
years. It is pertinent, however, to 
review some of the factors that in- 
dicate the possibilities of and need 
for a boom. 


Potential Demand 


Industrial activity is expanding 
and the long term outlook is favor- 
able. This will require additional 
plant capacity, and the tendency of 
some industries to decentralize plants 
will call for new construction. And 
there remain obsolescence and main- 
tenance deficits in many fields—hang- 
overs from the depression—that will 
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be liquidated with a sustained rise in 
corporation incomes. Expansion in 
the commercial construction field is 
probably less needed and may be de- 
ferred until later in the building cycle 
—as it frequently has been—although 
improvements such as air-condition- 
ing could spur some construction and 
necessitate a large amount of renova- 
tion work in such specialized fields 
as hotels and restaurants if competi- 
tion is to be met successfully. But 
it is in the residential field that a very 
definite and large shortage exists and 
it is activity in this division—given 
the proper combination of factors— 
that could send the building industry 
spinning on its way to a boom. 
Complete figures on the building of 
home units in this country have not 
been compiled, but the Bureau of 
Labor Statistics gathers data showing 
the number of families provided for 
in 257 identical cities, covering about 
one-third of the country’s total popu- 
lation. In these cities new home units 
reached a peak of 491,222 in 1925 
and averaged more than 400,000 units 
yearly for the period 1922-1928 in- 
clusive. The low point came in 1932, 
°33, and ‘34, in no one of which years 
the total reached 30,000. However, 
this figure was nearly doubled in 1935 
and amounted to 115,365 units in 
1936, indicating that residential build- 
ing had reached an uptrend point in 
the cycle (see chart on page 11). 


More Homes Needed? 


But the number of families has been 
increasing along with the population 
rise, adding to the need for home 
units. It is estimated that this need 
now amounts to 500,000 units an- 
nually, four-fifths for new families 
and one-fifth for the replacement of 
obsolete and demolished dwellings. 
Flood and fire losses alone account 
for an annual loss of more than 40,- 
000 units. On this basis, the need 
for the six years 1931-1936 would 
amount to approximately 3 million 
new units. In the 257 cities during 
this period only about 345,000 units 
were constructed, which indicates on 
the basis of the population repre- 
sented by the cities a total of slightly 
more than a million units for the 
whole country, leaving a backlog of 
about 2 million units. But vacancies 
normally amount to about 5 per cent 
and urban building as represented by 
the cities probably includes a greater 
demand than rural building. Allow- 
ing for these factors, a round figure 
of 1.5 million units should be a con- 
servative estimate of the number of 
homes actually needed today. If 
needs are to be satisfied, not only 


must this deficit be wiped out but 
500,000 additional units must be built 
each year. 

The concomitants of the depression 
and the bottom of the building cycle 
are familiar. The sharp drop in per- 
sonal incomes, wages and salaries— 
or their complete obliteration in many 
cases—was followed by the doubling 
up of families, the removal of others 
to cheaper places, the postponement 
ot marriages, and the slowing up of 
the long term trek from the farms to 
the cities. Vacancies increased and 
rents declined, discouraging residen- 
tial building for profit. 

The reversal of these phenomena 
marks an industrial upturn, although 
residential building may lag behind. 
It takes time for an individual to ac- 
cumulate the savings necessary for 
land purchase and down payments on 
a house, and speculative operators 
will postpone building until a profit 
becomes an expectancy. This reversal 
has been going on. National income 
as a whole has risen, unemployment 
has decreased, and salaries, wages 
and incomes are generally consider- 
ably above the levels of a few years 
ago. Marriages have increased at 
least 35 per cent since the depression 
low of 1932, and the migration from 
the farms to the cities is approaching 
1929 levels, after a reversal of the 
movement in 1932. 

While it is true that the costs of 
building materials and labor on con- 
struction have risen, these factors are 
not necessarily deterrents to building, 
particularly if personal incomes con- 
tinue to rise. And rents have risen, 
reflecting an increased demand for 
space and an increased return on real 
estate, an incentive for the operators 
to build. It is this operative building 
—or houses built for immediate sale 
—that has stimulated construction 
recently, and many of these houses 
bear “sold” signs even before they 
are completed, indicating an ability on 
the part of the public to satisfy the 
desire. 


Government Aids 


Finally, there is the effort of vari- 
ous governmental agencies to stimu- 
late building. The Federal Housing 
Administration is guaranteeing mort- 
gages on new construction with only 


a 20 per cent down payment required, 
The Wagner bill for slum clearance is 
under consideration by Congress, 
And money rates are generally low, 
There seems, then, the likelihood that 
a general building boom will develop 
and that its extensiveness will benefit 
the earnings of thousands of com- 
panies. Discussion of some of the 
more important building material di- 
visions and their constituent com- 
panies follows: 


Paint Companies 
in Good Position 


AINTS, lacquers and varnishes 

both protect and decorate, but in 
contrast to the long past it is the 
weather resisting qualities that are 
commercially more important today. 
Beyond the construction industry, 
paint is produced for automobile man- 
ufacturers, railroads, furniture and 
refrigerator manufacturers, shipbuild- 
ers and numerous other branches of 
business, in addition to its artistic ap- 
plication and the use of pigments for 
lipstick manufacture and cosmetics. 
In alteration and repair work in 
building—which often exceeds 20 per 
cent of total expenditures—the paint 
manufacturers are probably the 
largest beneficiaries. And residential 
activity is particularly a boon to the 
industry, as a much greater amount 
of paint, proportionally, is used in 
smaller buildings than in large com- 
mercial structures. 

Sales of paint, lacquer and varnish 
products of 579 establishments repre- 
senting approximately 80 per cent of 
the total value of production in this 
country amounted to $383 million in 
1936, or more than a 14 per cent in- 
crease over 1935. During the sales de- 
clines in depression years the paint 
concerns attempted to ameliorate in- 
dustrial and building stagnation by 
directing their selling activities to the 
household market on an artistic ap- 
peal, with results that were pleasant. 
Although competition is intense in the 
industry, cut-throat price wars are 
usually absent and there is a reason- 
ably close correlation between sales 
volume and profit. 

Sherwin-Williams is the world’s 
largest independent producer of 
paints and allied products, its facili- 
ties intergrated to an extent that in- 
cludes the operation of its own lead 
and zinc mines and the manufacture 
of tin cans for its products. It is un- 
officially estimated that sales increases 
in the present fiscal year will result 
in net income in excess of the record 


$6 million earned in 1929. Devoe & 
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Raynolds, the second largest inde- 
pendent in the field, like Sherwin- 
Williams was one of the few building 
supply companies which escaped 
deficits throughout the depression. 
Recently selling respectively at 133 
and 60, the stocks are not on the bar- 
gain counter, but the possibilities of 
both increased dividend rates and 
price appreciation appear reasonable, 
as the companies are eminently situ: 
ated to share in the expected building 
boom. 

Concerns producing large volumes 
of paint products, but which have 
other important business divisions, in- 
clude Glidden, du Pont, Pittsburgh 
Plate Glass and National Lead. 


Boom Would Aid 


Cement Industry 


CIENTIFICALLY proportioned 

concrete is a modern invention, its 
use beginning with the discovery of 
Portland cement in England about 
100 years ago and extending to this 
country in the early 1870’s. The ce- 
ment industry has been characterized 
nearly from the beginning by a pro- 
ducing capacity that has kept well 
ahead of demand. Operations reached 
about 67 per cent of capacity in 1929, 
declining to 24 per cent in 1933. In 
1936 production amounted to more 
than 112 million barrels, or about 43 
per cent of capacity and a 47 per cent 
increase over 1935. During the de- 
pression government sponsored pro- 
grams greatly aided the industry, 
projects financed either wholly or 
partly from the Public Works fund 


accounting for 76 million barrels from 
July, 1933, to December, 1935. 

But as an excess-capacity industry 
with a standardized product, price be- 
comes the dominant factor and price 
weaknesses have acted as deterrents 
to profits. This situation is further ag- 
gravated on the Atlantic Seaboard by 
foreign competition which, with low 
labor costs and cheap water transpor- 
tation, can override a duty of 4% 
cents a hundred pounds. This com- 
petition, however, extends inland for 
only 100 miles, as domestic transpor- 
tation costs are an important factor. 
For this reason cement plants are 
usually located adjacent to quarries 
that provide the basic materials of 
limestone, clay or shale, and near 
sources of fuel, an important cost ele- 
ment in the processing. As the rela- 
tively low ton-cost of cement makes 
freight costs a significant factor to the 
consumer, competition tends to be 
limited to geographical divisions. 

Although the threat of price weak- 
ness makes the industry essentially a 
speculative venture, it has made 
strides in improving operating effi- 
ciency, reducing overhead costs, and 
stimulating uses for its products. 
Lone Star Cement, one of the largest 
units, has developed a quick harden- 
ing brand and also introduced steel 
moulds designed for residential con- 


struction. Its domestic plants are 
geographically diversified and strate- 
gically located near major consuming 
centers and its foreign plants in Cuba 
and South America are considered 
profitable. With a substantial re- 
covery in earnings experienced since 
1934, the company has resumed divi- 
dends on the common. Other impor- 
tant cement companies that should 
share further in a building recovery 
include Lehigh-Portland, Alpha Port- 
land and Pennsylvania Dixie. 


Other Suppliers 
Would Benefit 


HE demarcation of other build- 

ing material divisions is more 
difficult. Not only do many companies 
get out a great variety of products, 
but some of the products have mul- 
tiple uses that often extend to other 
fields. During recent years the indus- 
try as a whole has constantly striven 
to broaden the fields in which its 
products and basic materials are used 
and to develop new products. Many 
companies which have important 
building divisions have equally great 
or much greater interests in other 
fields. 

Johns-Manville, for instance, finds 
the building industry its most impor- 
tant outlet for its approximately 1,500 
products — but automobile manufac- 
turers take a considerable volume of 
brake linings and other friction ma- 
terials. The company leads in the 
manufacture of asbestos for fireproof- 
ing, and shingles, roofing and flooring 


LEADING BUILDING 
EQUIPMENT AND 


MATERIAL 
MANUFACTURERS 

AND THEIR 

PRODUCTS 

Air-Conditioning Air-Conditioning 
Appliances (Household) Appliances (Household) 
Asphalt Asphalt 
Brick Brick 
Cement Cement 
Elevators, Escalators, Motors * * ) Elevators, Escalators, Motors 
Flooring, Floor Covering, etc e| Flooring, Floor Covering, etc. 
Glass 2 Glass 
Gypsum, Plaster, etc. Gypsum, Plaster, etc. 
Hardware, Fittings, etc. e| je a 4 Hardware, Fittings, etc. 
Heating e| a 2 Heating 
Insulation, Felts, etc. e| e| |e ie@ Insulation, Felts, etc. 
Paint, Varnish, etc. e\e Paint, Varnish, etc. 
Roofing, Shingles, etc. e\e| e| |e Roofing, Shingles, etc. 
Structural Materials ® Structural Materials 
| Tile 6 e| @| |e Tile 
Wall Board, Wall Covering e| |e @\e| Wall Board, Wall Covering 
2[3 6] 7] 8] 9 [10] | {25 |26 |27 | 28 {29 |30}31 |32 |33}34 |35 | 36] 37 
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are important income producers. 
Flintkote is another company strong- 
ly entrenched in the roofing field, in- 
cluding asbestos roofing, and it has 
rounded out its line of products in 
recent years. Ruberoid is reputedly 
the largest manufacturer of asphalt 
shingle and roofing, and its products 
include various types of insulating 
materials and floor coverings. United 
States Plywood is a specialist in soft- 
wood and hardwood plywood, its 
products having wide uses. In its new 
waterproof form the material is prac 
ticable for the exteriors as well as 
the interiors of houses. 

Celotex is the only large manufac- 
turer of insulating wall board made 
from the fibrous portion of sugar cane. 
and its products enter into roofing 
and other insulation, competing with 
similar materials manufactured from 
different bases. The output of Cer- 
tain-teed Products is consumed chief- 
ly by residential properties, asphalt 
roofing and shingles being the more 
important divisions. Barber Com- 
pany controls tremendous natural as- 
phalt resources and is one of the 
largest manufacturers of asphaltic 
building materials. The tile products 
of American Encaustic Tiling, al- 
though considered in the luxury class, 
enter into the walls and floors of 
nearly every type of building. United 
States Gypsum, one of the few ma- 
jor building material concerns to keep 
entirely out of the red during the 
depression, manufactures all types 
of building products having gypsum 
as a base, important divisions includ- 
ing wall board, plaster, and metal lath. 

Plumbing and heating, to which 


PUBLIC BUILDINGS 


= 


air-conditioning may be logically ap- 
pended, naturally form one of the 
more important building material di- 
visions. American Radiator & Stand- 
ard Sanitary, reputedly the world’s 
largest manufacturer of heating and 
plumbing equipment, has more re- 
cently developed oil burning and air- 
conditioning equipment on a broad 
scale. Holland Furnace is well 
equipped to benefit from residential 
building, as its heating equipment is 
designed chiefly for small buildings. 
It is the largest producer in the coun- 
try of warm air furnaces and also 
produces supplemental air-condition- 
ing equipment. Crane Company, an 
important producer in the heating and 
plumbing field, is expanding its air- 
conditioning business. Minneapolis- 
Honeywell Regulator is a dominant 
factor in the production of automatic 
heat regulating and temperature con- 
trol, its output entering residential, 
office and industrial use. Walworth 
manufactures valves, pipes and fit- 
tings in addition to high grade tools 
used by building companies and 
others. Carrier Corporation is ex- 
tremely prominent in air-condition- 
ing, and both Westinghouse and Gen- 
eral Electric are interested in this 
field. A broad producer of building 
materials, Reynolds Metals has also 


Five Stocks Averaging 


A new group of common stocks which, though specula- 
tive in calibre, appear in an improving position for long 
term holding in otherwise well diversified lists. 


LTHOUGH the market has 

shown a substantial recovery 
from the June lows, the greater 
progress has been shown by the in- 
vestment stocks and the advance has 
been marked by a high degree of se- 
lectivity. This is not an unusual con- 
dition, but if we are to assume that 
the business outlook continues favor- 
able the rally should eventually 
broaden to include stocks of a more 
speculative character, and periods like 


the present afford opportunities for 
rounding out programs. These five 
stocks have been selected as suitable 
for average needs where capital en- 
hancement possibilities are sought and 
commensurate risks can be assumed. 


CONSOLIDATED OIL, around 16, is 
not much above the year’s low, al- 
through there appears no underlying 
reason for the apparent market neglect. 
Earnings in the first half of this year 


entered the air-conditioning field, 

Either window glass or plate glass 
is virtually indispensable in most 
buildings and frequently both are 
used. Pittsburg Plate Glass leads the 
world in producing plate glass and is 
also prominent in the window glass 
division. New products rapidly pass- 
ing the development stage embrace 
glass bricks, tile and structural glass, 
Libbey-Owens-Ford tops its com- 
petitors in the manufacture of both 
window and safety glass and ranks 
second in the production of plate 
glass. The company is also inter- 
ested in the newer specialty types of 
glass. 

Both structural and _ reinforcing 
steel enter largely into construction 
and specialty steels are used increas- 
ingly in residential building in one 
form or another. Blaw-Knox is one 
of the companies which finds the con- 
struction industry a particularly im- 
portant customer, its specialty prod- 
ucts including steel forms and equip- 
ment for roads and public works con- 
struction enterprises. And the larger 
steel companies, like National Steel 
and Bethlehem for instance, find steels 
for construction comprising an impos- 
ing part of total volume. 

The list of products entering into 
building could be continued nearly 
indefinitely. There remain lumber, 
copper, sand and gravel and _ in- 
numerable others. But this survey il- 
lustrates the vast extension of the 
building industry and its importance 
in the national economy and in the 
profits of corporations, only a few of 
which out of more than a thousand 
have been covered. 


Under $20 


were equivalent to 66 cents a share, 
as against 50 cents in the like 1936 
period ; total income rose over 21 per 
cent, but interest charges were higher 
and depreciation and taxes also in- 
creased. Company still is in the proc- 
ess of expanding and _ integrating 
facilities and plans to issue some $50 
million of convertible debentures to 
provide funds for the redemption of 
the preferred stock and for other pur- 
poses. But no marked increase in 
prior charges should result from this 
action. Dividends paid thus far this 
year total 60 cents a share, plus the 
extra of 10 cents paid August 14. 
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Another payment later on in the year 
is likely. (Factograph No. 475.) 


CLEVELAND TRACTOR has had a 
somewhat erratic earnings record in 
recent years in reflection of the keen 
competition in the tractor field and 
the varying levels of farm purchasing 
power. But with agricultural income 
this year showing marked improve- 
ment, earnings of the company in 
the current fiscal year (which ends 
September 30) should show signifi- 
cant expansion. In the 1936 fiscal 
year earnings were equivalent to 14 
cents per share, below the preceding 
period when Government business 
augmented profits. Company is in a 
satisfactory financial position with 
net working capital of $2.5 million 
on September 30, 1936, and the 220,- 
000 shares of common are preceded 
by only $1.25 million convertible 
debentures. No dividends have been 
paid since 1931, but if surtax penal- 
ties are to be avoided, company may 
consider a distribution before the close 
of the current fiscal year. The stock, 
which is listed on the New York 
Curb Exchange, is priced around 15, 
just below the high for the year. 


INTERLAKE [RON is another stock 
which is in line for dividends. Earn- 
ings in the June quarter amounted to 
28 cents a share, which brought the 
half-year profits to 47 cents a share, 
or more than the 30 cents reported 
for all of 1936. Company is the 
world’s largest merchant pig pro- 
ducer, and larger steel operations have 
materially expanded the demand for 
pig iron at higher prices. In addi- 
tion, a refunding operation has been 
concluded which has reduced fixed 
charges. Company earned $2 a share 
in 1929 when pig iron prices averaged 
$20 per ton; current prices of around 
$24 per ton (as against $19.50 aver- 
age in 1936) should therefore permit 
sizable further recovery in profits 
this year, although the higher pig 
iron prices effected in March will not 
be fully reflected until the current 
quarter. The stock, around 22, is 
somewhat speculative, but may be 
considered for long range funds. 
(Factograph No. 381.) 


LouIsviLLE GAs & ELEcTRIC earn- 
ed $1.65 on the class A stock in the 
twelve months which ended May 31 
as compared with $1.87 in the like 
previous period. Largely responsible 
for the drop, however, were the 
floods early this year which not only 
interfered with operations but neces- 
sitated expenditures to restore and 
recondition damaged property. These 
expenses are of a non-recurring na- 


in the New World. 


SINCE 1876 


Though tile making has been linked with man’s earliest activities 
as a builder, its growth from a craft into an industry dates back 
only to 1876 when “American Encaustic” built the first tile factory 


Ever since the company has been prominently 
identified with the industry and has made sub- 
stantial contributions in improved formulas and 
processes toward its development and_ rapid 


expansion. 


HERMOSA 


The most important product, 
“Hermosa” tile, is manufac- 
tured under U. S. patents 
owned by the company and 
has become known as “non- 


crazing” tile. 


of structure. 


company. 


AMERICAN 


SALES OFFICES 


Expansion of building activity presents new and even greater oppor- 
tunities for the application of these products in almost every type 
Particularly helpful and valuable again will be the 
good will of architects and builders which has accrued for more 
than half a century and their preference for products of the 


TILING COMPANY, INC. 


Principal Office and Plant 
PERTH AMBOY, N. J. 


IN PRINCIPAL 


PERMATILE 


“Permatile,” another well-es- 
tablished name, was originally 
developed for the lining of the 
Holland Tunnel ana has since 
found extensive use where ex- 
traordinary service conditions 
prevail. 


ENCAUSTIC 


CITIES 


ture, and improving business condi- 
tions in the company’s territory in- 
dicate restored profits in coming 
months. The stock, around 21, is 
selling at 12.7 times recent earnings 
and yields 7.2 per cent on the basis 
of the $1.50 annual dividend rate. 
(Factograph No. 138.) 


SyMINGTON -GouLD earned 62 
cents a share in the three months 
which ended March 30. Further 
progress is dependent upon railroad 
buying of equipment, which, however, 
cannot long be deferred in view of the 


_upturn in traffic. Further stimulus to 


earnings should be derived from the 
ruling that all freight cars in railroad 
interchange must be equipped with 
cast steel members before January 
1, 1938. The common shares with 
warrants are currently selling around 
17. Each warrant entitles holder to 
purchase one-half of an additional 
share of stock at $5 a share on or be- 
fore October 1, 1941. As a specu- 


lation on increased railroad spend- 
ing, this class of stock offers long 
range attraction for those possessing 
the patience to maintain holdings in- 
tact for a reasonable period of time. 
(Factograph No. 709.) 
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Stocks. 


News and Opinions Listed Stocks 


Ratings are from The Financial World 
Independent Appraisals of Listed 
Prices are as of the Wednes- 
day closing prior to date of issue. 


“Also FW” refers to the last previous 
item in the magazine. Opinions are based 
on data regarded as reliable, but no re- 
sponsibility is assumed for their accuracy. 


e AMONG ° 


THE e 


BULLS ° 


AND 


BEARS ° 


American Car & Foundry Cc 

Strictly on a long term speculation 
basis, purchases appear to be war- 
ranted around 50 (paid to date in 
1937, 25 cents). The uncertainty as 
to the effect of the additional cost to 
the railroads of current wage in- 
creases appears to be the most logical 
explanation for the current slump in 
new buying of rail equipment. It is 
felt, however, that there is a fun- 
damental need for new rolling stock, 
which will result in a satisfactory vol- 
ume of orders either late in 1937 or 
early next year. (Factograph No. 220. 
Also FW, June 16.) 


American Light & Traction B 

Moderate speculative commitments, 
around 19, may be considered (paid 
thus far in 1937, $1.15). The intro- 
duction of natural gas (notably in the 
City of Detroit) and the extensive use 
of promotional rates were largely re- 
sponsible for the 6.3 per cent rise in 
gross revenues reported for the twelve 
months ended June 30, 1937. In this 
period net income was equivalent to 
$1.88 per share of common stock as 
compared with $1.58 reported in the 
previous 12 months. Principal sub- 
sidiaries operate in Detroit and Grand 
Rapids, Mich., (gas) ; in Milwaukee, 
Wis. (gas); and in San Antonio, 
Texas (gas and electricity). (Facto- 
graph No. 813, Also FW, Jan. 20.) 


Armstrong Cork be 

Retention still recommended at cur- 
rent price of about 64 on basis of 1m- 
proved earnings showing (paid last 
year, $2.50.) For the six months 
ended June 30, domestic and foreign 


Rating Changes 


Subscribers should revise ratings 
according to the following changes 
in order to bring their Financial 
World Appraisal ratings up to date. 


Loose-Wiles ............ B toC+ 
Further earns. decline recorded 


Procter & Gamble......./ A toA+ 
Substantial sales and_ earns. 
gains 
Worthington Pump ..... D+ to C 


Pfd. div. arrears cleared up 


companies, excluding the Spanish 
subsidiary, reported earnings of $2.56 
a share against $1.38 for the like 
period of 1936. Management stated 
that data submitted by the company’s 
factories in both North and South 
Spain indicated that a profit had been 
earned. Proceeds from the offering to 
stockholders of record July 10, of one 
new share at $45 for each six held 
(210,000 shares offered) were ap- 
plied to the redemption on August 10, 
of some $8.4 million debentures, and 
as addition to working capital. 
(Factograph No. 474. Also FW, 
Mar. 3.) 


Celanese C+ 

Speculative purchases of shares, 
now around 38, appear warranted 
(indicated $3 div. rate). Earnings 
for the June quarter equalled $1.03 
per share against 40 cents a year ago, 
bringing per share net for the first 
half to $2.13 as compared with 86 
cents. This favorable showing does 
not reflect price increases which be- 
came effective late in May, sales of a 
new line of men’s summer wear in- 
troduced during July, and probable 


greater volume which will accrue to 
the company upon completion of its 
present $5 million expansion pro- 
gram, all of which may logically be 
expected to further augment net in- 
come. The leverage factor enjoyed 
by the common stock, by virtue of the 
company’s heavy capitalization, is 


also an important consideration. 
(Factograph No. 363.) 
Crucible Steel C 


Retention of holdings, last recom- 
mended at 68 (FW, Feb. 24), still 
warranted at present levels around 76. 
Operating near capacity throughout 
the first half year, the company earned 
$5.08 per share on the common, 
against 86 cents per share in the cor- 
responding period of 1936, The man- 
agement expects operations during 
the balance of the year to be at least 
equally profitable, inasmuch as cur- 
rent prices are better than those ob- 
tained during the first quarter. A 
satisfactory volume of business re- 
mains on the books despite the recent 
high level of operations. (Factograph 
No. 291.) 


Eastman Kodak A+ 

Though at substantially advanced 
levels than when last recommended at 
156 and 178 (FW, May 12 and July 
14), stock may still be retained, 
around 197 (div. rate, $8 plus ex- 
tras). Earnings of $5.02 per common 
share were reported for the 24 weeks 
ended June 12, compared with $3.51 
per share in the comparable period 
of last year. Earnings are usually 
considerably larger in the second 
fiscal period of the year than in the 
first; it is thus not unlikely that the 


TRENDS 


IN FOUR BASIC 


INDUSTRIES 
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full year’s profit may exceed the rec- 
ord earnings of $9.61 per share reg- 
istered in 1927. (Factograph No. 5.)- 


Electric Auto-Lite B+ 
Anticipated improvement during 
second half warrants retention of long 
pull holdings, around 40; stock is 
also attractive for its current yield of 
8% (indicated div. rate $3.20). As 
a result of labor difficulties in the 
automotive industry and expenditures 
in connection with the development of 
new products during the first half, 
earnings failed to show a marked gain 
over a year ago, being reported at 
$1.92 per share as compared with 
$1.86. Company’s plants are booked 
to capacity for the remainder of the 
year, and it is expected that earnings 
during this period will show substan- 
tial gains. (Factograph No. 53.) 


Florence Stove B 

Purchases of shares, now around 
50, may be considered on basis of re- 
cent record and improved outlook 
(paid thus far in 1937, $1). Replace- 
‘ment demand and increased residen- 
tial construction resulted in net sales 
for the first half of the current year 
rising 45.7 per cent over the corres- 
ponding period of 1936. The sales 
gain resulted in an 89.4 per cent in- 
crease in net income, which for the 
period was equivalent to $1.72 per 
share of capital stock. Based on the 
present capitalization earnings for the 
first half of 1936 were equivalent to 
91 cents per share. A large portion 
of the total sales are made to Sears, 
Roebuck & Company. (Factograph 
No. 699. Also FW, June 9.) 


Freeport Sulphur B 

Speculative commitments, recom- 
mended at 25 (FW, June 23), con- 
tinue to appear warranted around 30 
(paid to date in 1937, $1). In the 
face of substantially higher severance 
taxes (in effect since the summer oi 
1936), satisfactory profit margins 
have been maintained, as evidenced 
by the earnings gain seen in the June 
quarter. For this period net income 
of 90 cents a share was reported as 
compared with 65 cents a year ago, 
bringing the first six-month total to 
$1.56 as against $1.23. This more 
favorable showing is attributable to 
the increased demand for sulphur 
derivatives resulting from the high 


rate of activity in the heavy goods in- 
dustries. (Factograph No. 98.) 


Public Service of N. J. B 
Shares, around 40, continue suit- 
able for long term commitments on 


basis of company’s strong position 
and favorable outlook (vield, 6%). 


BY DAY AND BY NIGHT 


WITH VITROLUX AND VITROLITE 


@ Advertise your place of business after 
dark ... command attention with the 
brilliant color and cheer of luminous 
Vitrolux—the new, color-fused tempered 
plate glass which is 3 to 7 times stronger 
than ordinary plate and is unusually re- 
sistant to physical and thermal shocks.* 


Appeal to the daytime shopper with a 
modern, progressive store-front of 


Vitrolite, the colorful structural glass. In- 
vite more sales with an exterior of spar- 
kling clean color. Reduce maintenance 
cost. For further data, write at once to 
Libbey -Owens-Ford Glass Company, 
Toledo, Ohio. 


to disintegrate into small crystals which, if not framed, 


FLINTKOTE PROTECTION 


Built-up Roofing. 


and Rubber Products. 


Flintkote Rock Wool gives unequalled in- 
sulation protection to homes, apartments 
and office buildings. Flintkote Insulation 
Board, made of 100% pure cane fibre, is avail- 


able in all standard types. 


-PROTECTION | 


Countless homes are protected against Weather, Time, 
and Fire by Flintkote Roofing and Siding Shingles 
(Asphalt or Asbestos-Cement types). Commercial and 
industrial buildings everywhere are roofed with Flintkote 


Flintkote Static Coatings and Industrial Asphalts, are 
universally used for efficient maintenance and protection 
of plants, floors and equipment. Flintkote Static Roof 
Coatings make good roofs everywhere last longer. 


During 1936 over 2,500,000 automobiles 
were made quieter and more comfortable 
with Flintkote Automotive Felts, Adhesives 


THE FLINTKOTE COMPANY 


NEW YORK - BOSTON: CHICAGO - NEW ORLEANS - DETROIT - ST. LOUIS 
ATLANTA: WACO -SAN FRANCISCO - MEMPHIS -LOS ANGELES - LONDON 


In spite of rate reductions, higher 
taxes and operating expenses, both 
gross and net earnings of this strong- 
ly entrenched utility company are 
showing an upward trend. For the 12 
months ended June 30, net income 
was equivalent to $2.82 per share of 


common stock as compared with $2.39 

per share earned in the previous pe- 

riod. Serving a compact territory with 

electric, gas and transportation facili- 

ties the company appears to be ex- 

empt from the Federal anti-holding 
(Please turn to page 23) 
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Commonwealth & Southern— 
TVA More Important Than Utility 


Act 


Commonwealth & Southern is one utility which has a 
greater concern than “Death Clause”—more impor- 
tant to it is Tennessee Valley Authority and the 
discovery of the rules of the game as contemplated by 


F all companies concerned with 

the “Death Clause” provision 
of the Public Utility Holding Com- 
pany Act, probably Commonwealth & 
Southern Corporation is the most 
apathetic: it has a problem which is 
more imminent—TVA. Success or 
failure of the company to solve it de- 
pends not so much upon its man- 
agerial ability, or the quality of serv- 
ice which it renders, as it does upon 
the Government’s idea of fair play. 

Ironically, Commonwealth & 
Southern is among those utilties with 
the lowest rate structures. Several 
years before the New Deal came into 
power it had eliminated a number of 
abuses against which the New Deal 
later leveled its shafts. For example, 
it was one of the first—if not actually 
the first—to put its management cor- 
poration under the control of its sub- 
sidiaries. For this action, it drew 
praise from one of the pioneer New 
Dealers, Professor James C. Bon- 
bright of Columbia University, who 
said in part: 

“There is a vital flaw in any sys- 
tem which permits the interests in 
control of public utility companies to 
do a profit-making business with the 
very enterprises which they them- 
selves dominate. It will not be suffi- 
cient to temporize with this evil—it 
should be eliminated completely. A 
way to eliminate it, without at the 
same time depriving the public of the 
advantages of centralized manage- 
ment, has already been adopted by 
one of the most recent and best man- 
aged of the utility holding companies. 
We refer to the Commonwealth & 
Southern Corporation of New York.” 

Other things, of probably even 
greater importance from the stand- 
point of rendering service to the pub- 
lic, the company also did. In its 
sparsely settled southern properties, 
for example, the company integrated 
its services covering large areas of 
the states of Alabama, Georgia, 
Louisiana and South 


Mississippi, 


the Government. 


The eleventh of a series of 
studies showing how lead- 
ing public utility holding 
companies stand to fare if 
obliged to comply with the 
“Death Clause” of the 
Public Utility Act of 1935. 


Carolina, as well as an _ off-shoot 
property in Florida. Much of its 
electric transmission system is in 
rural areas. Only two cities served 
by Commonwealth & Southern, in- 
cluding its more prosperous northern 
properties, have a population in ex- 
cess of 250,000. 

Indicative of the restraining hand 
of TVA upon the system are the fol- 
lowing figures, which contrast the net 
revenues produced by the six 
southern properties as compared with 
the five northern companies: 

While the five northern companies 
furnished less than half of total rev- 
enues, they contributed nearly 60 per 
cent of net. 


Commonwealth & Southern 


Following is the equity value of Com- 
monwealth & Southern Corporation com- 
mon stock as calculated from latest avail- 
able reports of the system. Net income of 
subsidiaries is for the 12 months ended 
June 30, 1937, while parent company net 
working capital is as of December 31, 1936. 


Subsid. net after chgs. & pf. divs..... $18,630,656 
subsidiary bonds owned by 
37,690,989 


Plus subsidiary income notes owned 


Plus subsidiary pfd. stocks owned by 
7,505,271 
Plus parent company net working 
22,295,253 
Less — funded debt of parent 
56,387,525 
Less 36 "pid. stock ($100 par).......... 150,000,000 
Divided by 33,673,328 C. & S. common 
shares gives break-up value per 


*14-times-earnings ratio based on current prices 
of common shares of 7 typical operating com- 
panies. 


Of every dollar taken in by the 
southern companies, 17.3 cents went 
into net income—before preferred 
charges—while for the northern com- 
panies the return in net per dollar 
was 25.6 cents. 

Of gross revenues for the twelve 
months ended May 31, the sparsely 
settled southern properties contrib- 
uted $74.5 million and net income of 
$12.9 million. Against those figures 
the five northern companies con- 
tributed $70.1 million in gross and 
$17.9 million in net income. ; 

Illuminating also is the following 
table, which lists the more active pre- 
ferred stocks of Commonwealth & 
Southern subsidiaries, their recent 
prices, and (for the 12 months ended 
last May 31) the times fixed charges 
were earned : 


Ze 

g 

go 

gh ghz 

3 £s Ess 

Pid. Stock ~ ESS 

Consumers Power $4.50.. 91 3.34* 1.62 
Central Illinois Light 

102 3.624 2.05 
Southern Indiana G. & E. 

Seen 91 3.62 1.35 

Ohio Edison $6......... 100 243 1.56 

Pennsylvania Power $6.. 102 2.81 1.82 
Tennessee Electric Power 

185 1.18 

Alabama Power $6...... 66 184 1.24 

Georgia Power $6....... 76 1.82 1.24 

+Gulf Power $6......... 86 2.03 1.55 

Mississippi Power $6.... 60 1.55 1.12 

South Carolina Power $6 72 1.51 1.20 


*3.33 charges only. fFlorida property which is 
removed from TVA area of competition. 

Commonwealth & Southern Cor- 
poration ranks as qne of the three 
largest producers of electric power 
in the United States. It serves 2,900 
communities, mostly of less than 10,- 
000 population, in 11 states. Com- 
bined population of the municipal 
areas served totals up to 5.4 million 
in addition to which the company also 
serves rural areas with a population 
of some 4.5 million. Much of this 
latter service includes sparsely settled 
areas, 
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A breakdown of its figures reveals 
—even if its southern properties were 
to be discarded entirely—an equity 
value of more than $90 a share of its 
outstanding 6 per cent preferred. 

In the accompanying table, which 
sets a value of $4.18 a share on the 
common stock, recognition must be 
made of the fact that this value is 
purely hypothetical. The common 
stock might be worth double that 


price, in terms of equity, if later on | - 


some pooling arrangement is worked 
out with the Government’s TVA. 

Taking the system as a whole— 
with five northern properties and six 
southern properties—Commonwealth 
& Southern achieved in 1936 an 
operating record which is out of the 
ordinary. Its average charge per 
customer was 3.53 cents per kilowatt 
hour of electric power, which is ap- 
proximately 25 per cent under the 
national average. The lowest rates, 
naturally enough, are found in the 
southern communities which the com- 
pany serves. However, keeping the 
same fact in mind, it is significant 
that sales of power per customer in- 
creased from 820 kilowatt hours in 
1935 to 955 kilowatt hours in 1936, 
or more than 230 above the national 
average. 


No Green 
Light Yet 


HERE, oh where, are those 

blythe promises of a balanced 
budget that the New Deal has been 
pouring into our ears like a spring 
song. The red light is still on and 
from the figures for the first month of 
the new fiscal year it is burning with 
increased intensity. The significance 
of this signal is that we can expect 
a further substantial increase in our 
national debt, already the highest it 
has ever touched although we have 
been at peace with the world for more 
that seventeen years. While it was 
generally recognized that it would 
cost the country a considerable sum 
to fight the depression, yet even its 
severity could never have justified the 
cost which we have paid. Since 1933 
we have wallowed in the mire of 
extravagance in spending the public 
funds. 

While we are waiting with uncon- 
cealed hope for some signs of the green 
light being turned on to indicate that 
we are once again on a secure and 
conservative road, we might well 
ponder whether alleviation of suffer- 
ing could not have been purchased 
at a much smaller price. 


JOHNS-MANVILLE 


PRODUCTS 


THE COMPANY 


EVERYONE KNOWS 


For 79 years Johns-Manville has 
served the home and industry with 
products which assist in the control 
of heat, cold, sound, motion... 


protect against fire, weather, wear. 


JOHNS-MANVILLE 


Executive Offices: 22 East 40th Street 
New York City 


Our Floating Dollar 


UR dollar is undergoing another 

thorough observation from Sena- 
tor Thomas’ committee of currency 
diagnosticians. Not content with 
loosening it from the roost it occupied 
when we were proud of the sanctity 
of our monetary symbol, it is now 
proposed to give it another opiate. 
No longer snouid it be tied to gold, 
even by proxy, but it should be given 
a saline treatment which would make 
it so flexible that it would bob up 
and down with the average price of 
commodities. In other words, if the 
good Senator from Oklahoma could 


have his way, our dollar would have 
all the grace of the man on the flying 
trapeze, swinging from top to bottom 
with the greatest of ease. 

The Senator, however, is too 
anxious to move too rapidly, as the 
President points out. Why not wait 
awhile, for after all the present dollar 
is fulfilling its purpose. What Roose- 
velt wants is a dollar that twenty- 
five years hence will have approxi- 
mately the same purchasing power as 
at present. What a prophet our chief 
executive is. How comfortable we 
all would be if Divine Prophecy would 
enable us to see as accurately so far 
into the future. 
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Pioneering in Plywood 


Since 1919, United States Plywood Corporation, through 
constituent companies, has pioneered the development of 
the plywood business. From an initial capital of $500, assets 
of the corporation have increased to almost $3,000,000. Gross 
sales which amounted to $121,000 in 1921 increased to 
$3,833,000 in 1936. In large measure this steady growth 
reflects constant improvement in the technic of production 
and the pioneering of new uses for its products in many fields. 


Besides softwood and hardwood plywood which constitute 
the bulk of this corporation’s business, it sells a full line of 
related products, which include: 


ARMORPLY MICARTA 
A metal covered plywood A resin sheet of bakelite type 
FLUSH DOORS FLEXWOOD 


A product of hollow core grid 
construction produced by Johns- 
Manville 


A flexible wood veneer product 
mounted en cotton sheeting 


FLEXMETAL WELDWOOD PLYCOZITE AIRCRAFT PLYWOOD 
CUSTOM PANELS 


As the largest distributor of plywood in the United States, 


this corporation is in a position to contribute substantially 
to expanding construction requirements. 


| SraTES Prywoop (0. Inc. 


616 West 46th Street 
New York, N. Y. 


OFFICES AND BRANCHES 


New York Boston Baltimore Chicago 
Brooklyn Detroit Rochester 
Philadelphia 


Permanent Exhibit of All Products —103 Park Avenue, New York 


San Francisco 
Los Angeles 


To Owners— 
Executives of Industrial Corporations 


A financial client of this firm is in position to 
negotiate additional substantial capital require- 
ments for such businesses that can show a record 
of able management, increasing markets and earn- 
ings, and enjoy a high rating in their respective 
fields. Communications will be held in strictest 
confidence by our client. Address Box 32, c/o 
Albert Frank - Guenther Law, Inc., Advertising, 
131 Cedar Street, New York. 


Bond Market 
Digest 


HE general trend of the bond 

market, with the exception of 
the utilities, was downward in both 
high grade and speculative divisions, 
but most of the losses were small in 
comparison with the sharp declines 
recorded by Japanese obligations and 
a few of the bonds of American com- 
panies with important interests in the 
Orient. 


Hudson & Manhattan Bonds 


Semi-speculative holdings of the 
refunding 5s, 1957, recently quoted 
around 67, may be retained for in- 
come, although market prospects are 
somewhat beclouded. Other specula- 
tive bonds appear to have greater long 
term possibilities than the income 5s, 
and liquidation of holdings is sug- 
gested. (Recent price, 29.) The obli- 
gations of the Hudson & Manhattan 
Railroad, operating a rapid transit 
service between northern New Jersey 
points and Manhattan, and the Hiud- 
son Terminal Buildings in New York, 
which had risen substantially above 
the year’s lows on the company’s de- 
cision to raise fares to and from 
downtown New York stations, de- 
clined again last week on news of the 
I.C.C.’s ruling suspending the fare in- 
crease from 6 cents to 10 cents pend- 
ing a public hearing and investiga- 
tion. The company’s action was taken 
in the belief that the I.C.C.’s 1936 
general ruling permitting a minimum 
fare of 10 cents would apply to the 
H. & M. Numerous vigorous protests 
were received from representatives 
of New Jersey communities on its 
lines, claiming that the general rule 
should not apply to short interurban 


TREND OF THE BOND AVERAGES 
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electric railroads. If the I.C.C. finally 
decides against the railroad, prospects 
for increases in revenues are not es- 
pecially bright but current earnings 
provide a satisfactory margin of pro- 
tection for the refunding 5s. 


Cc. & N. W. Issues 


Long term speculative holdings 
may be retained. (Recent prices; re- 
funding 5s, 2037, 23; debenture 434s, 
15.) For those well endowed with 
patience, moderate speculative pur- 
chases of the general mortgage bonds 
(quoted 34-39) might be considered. 
In common with most defaulted rail 
. obligations, Chicago & North West- 
ern bonds have declined in recent 
weeks and are currently quoted at 
levels around the 1937 lows. In addi- 
tion to the general blight of the wage 
advance, the road’s poor operating 
record for the current year has un- 
doubtedly affected the market. For 
the first half of 1937 there was an 
operating deficit of $1 million which 
compares with more than $1.5 million 
last year but sharp declines were re- 
corded in May and June and the July 
report is expected to make a much 
less favorable showing than that of 
the like month of last year. However, 
it may be noted that the road’s out- 
lays for maintenance of equipment 
have been much larger in recent 
months than in 1936. Car loadings 
in recent weeks have been slightly be- 
low 1936, but substantial gains are ex- 
pected in the near future and in the 
fall months reflecting large crops and 
improved industrial activity in the 
road’s territory. 


Japanese Bonds 


In this column in the July 28 issue 
was pointed out the highly speculative 
character of Japanese bonds and rep- 
resentation in these issues was advised 
against. Since then the 6%s, 1954, 
have dropped 14 points to 80 and the 
5¥%s, 1965, 11 points to 68. Even at 
these levels liquidation appears to be 
indicated in the light of recent de- 
velopments in North China. At the 
present juncture it appears rather 
doubtful whether the Sino-Japanese 
conflict can be localized. .Any pro- 
longed period of active warfare would 
constitute a tremendous drain on 
Japan’s financial resources and threat- 
en a further devaluation of the yen, 
which is already in a precarious posi- 
tion. Such developments could easily 
result in a reduction or complete de- 
fault of interest service on that coun- 
try’s foreign-held bonds. The same 
fundamental arguments hold true for 
Japanese public utility bonds out- 
standing in this country. 


REYNOLDS METALS STARTLES 
CIGAR INDUSTRY WITH NEW 
CIGAR WRAP 


Weather-Proof Metal Wrap 
Perfected After Long Search 
To Preserve 
Cigar Freshness! 


Smokers no longer need stand at tobacco 
counters playing the old game of “trying-to- 
pick-a-fresh-cigar.” As a result of Reynolds 
Metals’ discovery of the new Tri-Seal Wrap, a 
man can now enjoy a cigar that’s as fresh as 
the day it was made at the factory. With the 
harmful effect of varying climatic conditions 
on cigar freshness long recognized by the 
cigar industry as an acute problem, one that 
is unquestionably a major reason for lagging 
sales, Reynolds Metals embarked on a pro- 
gram of research that resulted in the perfec- 
tion of an individual metal cigar humidor. It 
is made of a triple-sealed, glassine-lined sheet 
of non-porous metal. Tests prove conclusively 
that light, air, and humidity cannot penetrate 
the metal shield and destroy cigar freshness 
and aroma. 


Garcia Grande Cigars, Inc., the first manufac- 
turer to adopt Reynolds Metals’ Tri-Seal Wrap, 
reports astonishing sales gains in Eastern and 
Mid-Western cities where customer reaction 
has been tested. As a result, Garcia Grande 
is engaged in a country-wide promotional 
campaign. Reynolds Metals Company, Inc., 
19 Rector Street, New York City. 


» Reynolds Metal is used in covering 
the new Garcia Grande Cigar Box. 
Because of its clean, bright, silver-like 
sheen, Reynolds Metal not only adds a 
sparkle to each cigar, but it offers a box 
that is modern in design and attractive 
enough to warrant a place of prominence 
in the home and office. 


TO REMOVE INDIVIDUAL HUMIDOR 


1. To unlock Humidor, tear center tab 
along triple-sealed edge. 2. Tear Humidor 
around middle of cigar. Remove both 
halves. 3. Note the aroma, as fresh as the 
day it was locked in at the factory! 


Wall Street Gleanings 


Bawl Street Journal, Editor John Straley’s 
collection of financial humor... 
comically illustrated by Hal Adams. 
Just attach $1 with your name and ad- 
dress to this ad for your postpaid copy. 


Guenther Publishing Corporation 
21 West Street, New York 


@ WORLD PRICES 


and the 
BUILDING INDUSTRY 


By George F. Warren, Ph.D. 
and Frank A. Pearson, Ph.D. 
Two internationally known authors predict 
that the building boom now under way will 
continue until 1940. Bankers and other execu- 
tives interested in this field will profit greatly 


from the live discussion of the subject con- 
tained in this book. $3.50 


Order from your bookseller or from 


JOHN WILEY & SONS, INc. 
440 Fourth Avenue, New York, N. Y. 
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Financing 


| Rehabilitations 


Mergers 


Inquiries solicited from 


responsible sources 


H. D. WILLIAMS 
120 Broadway, N. Y. City 


STOCKS—BONDS 


COMMODITIES 


Folder ‘‘F’’ explaining margin requirements, commis- 
sion charges and trading units furnished on request. 


Cash or Margin Accounts 
in Full or Odd Lots 


J. A. Acosta & Co. 


Members New York Stock Exchange 
N. Y. Curb Exchange (Assoc.) 
New York Cotton Exchange 
New York Produce Exchange 
N. Y. Coffee & Sugar Exchange 
Chicago Board of Trade 
Commodity Exchange, Inc. 

New York Cocoa Exchange 


60 Beaver St. New York 


Our Current Market Letter 
analyzes the 


Communication 
Industry 


Write to Dept. F. 


GOODBODY & CO. 


Members New York Stock Exchange, New 
York Curb Exchange, Chicago Stock Exchange, 
Chicago Board of Trade, New York Cotton 
Exchange, Detroit Stock Exchange, Commodity 
Exchange, Inc., Pittsburgh Stock Exchange 
115 Broadway 60 East 42nd Street 
New York New York 


Odd Lots—100 Share Lots 


Odd lots give unusual diversifica- 
tion and offer a higher degree of 
safety in your investments. 
Our booklet explaining the many 
advantages of dealing in Odd Lots 
sent upon request. 

Ask for F.W. 805 


John Muir. 


Established 1898 
Members New York Stock Exchange 


39 Broadway New York 


OPENING AN ACCOUNT 


Many helpful hints on trading procedure 
and methods in our booklet. Copy free on 
request. Ask for booklet K-6. 


Any listed security bought and sold 


CHAPMAN 


Established 1907 
Members New York Stock Exchange 


52 Broadway New York 


Willys Overland is now rumored as a 
possible entry in the manufacture of 
rear-engine cars—an experimental model 
is said to have been built. . . . The close 
of this month marks the completion of 
the hundredth year of the history of 
Procter & Gemble, having been founded 
in August, 1837—but the company’s 
claim to fame at the moment is that it 
is the largest radio advertiser... . 
Southern Pacific’s new campaign will 
announce that “you haven’t seen any- 
thing yet” until you ride the latest SP 
ultra-service streamlined trains—some of 
the air transport lines might question 
this statement.... Du Pont is the 
maker of the rayon yarn used in the 
new “Cordura” sails of America’s cup 
defender sailing yacht Ranger—another 
“Du Pont Rayon” item which will make 
its bow next spring will be suitings for 
men’s wear. . . . The advent of the elec- 
tric razor was supposed to eliminate 
soap, brush, lather and lotion, but not 
so—now The House of Pinaud has per- 
fected “Set-Up,” a preparation for the 
face which is said to revolutionize elec- 
tric shaving. ... The 30 per cent in- 
crease in half-year sales by Dejay Stores 
may be the reason for the report that 
this chain of credit clothing stores is 
ripe for expansion—company now op- 
erates 42 units in 20 states... . Stand- 
ard Brands will soon offer a type of 
yeast which has an invertase content 
several times that of normal yeast— 
maybe that will help to clear complex- 
ions and get sunshine vitamins quicker. 
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Gillette Safety Razor’s tie-up with the 
cigar affiliate of American Tobacco on 
a combination offer of four razor blades 
with three cigars for 15 cents is said 
to be driving the cigar smokers to more 
frequent shaves—they probably are in- 
clined to smoke more often than shave. 
... The new type of airplane de-icing 
mechanism developed by Goodrich 
Rubber has been approved by the 
Bureau of Air Commerce—all of which 
should mean that it will be generally 
adopted by the army and navy, as well 
as the commercial air lines. . . . Radio 
Corporation of America may advance 
prices on all radio set and phonograph 
models soon due to rising production 
costs—an increase of from 10 to 15 per 
cent is expected....A. G. Spalding 
will pack its basket-, soccer- and foot- 
balls in fancy cartons, similar to hat 
boxes, beginning this fall—big ball con- 


tainers are regarded as a revolutionary 
step in sporting goods packaging... . 
Soon to come is the air-cooling desk or 
table lamp which houses an electric fan 
in its shade—a product of Air-O-Lite 
Company, it operates by drawing the 
cool air from the floor....A good 
many iron workers became movie extras 
a week ago when U .S. Steel began film- 
ing its industrial operations for an edu- 
cational movie feature—the film will be 
entirely in Technicolor and is expected 
to cost over $200,000. ... Wilson & 
Company is making friends for its 
canned dog food by conducting a “lost 
pet” service—it probably pays to have 
the customers find their animals. ... 


Esquire, Inc., will bring out its new 
magazine, to be known as Ken, in early 
November—something new in news and 
extra in extras is promised.... Bellanca 
Aircraft enters what might be called 
“the medium price class” with a new 
three-seater model to sell at around 
$3,000—up to now most aircraft has 
either been in the “flivver” category at 
under $1,500 or the deluxe class at over 
$5,000. . . . Parker Pen’s feature for the 
school and holiday season will be a new 
and “superlative” model of its “Vacu- 
matic” fountain pen—it will be called 
the “Parker Speedline” and packed in 
jewel cases designed by the plastics di- 
vision of Gorham Manufacturing... . 
Warner Brothers Pictures has been sur- 
prised by a suit filed by the Klu Klux 
Klan for patent infringement—it claimed 
that the WB film of “The Black Legion” 
used the Klan’s white cross insignia 
without permission. . . . Something un- 
usual in cars will be seen when the 
Eskimobile Company brings out its 
“Stiltmobile’—the model is equipped 
with high stilt wheels and wide fenders 
so that it will operate in snow and mud. 
. .. About 70 per cent of General Mo- 
tors’ frame business for “Buick” will go 
to Midland Steel Products for 1938, thus 
supplanting A. O. Smith as supplier— 
latter, however, is said to have more 
than made up the loss with increased 
orders from Chrysler’s “Dodge” and 
“Plymouth” divisions. ... Taking a 
leaf from the success of Christmas 
stamps, the American Society for the 
Control of Cancer will offer labels for 
gift packages at 10 cents each during 
the coming holiday season—the oppor- 
tunity is still open for some welfare 
agency to sell the paper and string. 
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Board Room 
Gossip 


This column is a compendium of reports cur- 
rent in the financial district. As much of the 
content is merely gossip, «nothing contained 
herein should be interpreted as representing the 
editorial opinion of THE FINANCIAL Wor.p. 


N rambles around the Street one is 

beginning to notice a more tangi- 
ble feeling of cheerfullness regarding 
fall prospects for business and the 
markets. Sentiment is apparently 
much better than share prices, and a 
few venturesome individuals are on 
record that in the next month or so 
the creeping bull market will learn 
how to put on a more impressive per- 
formance. The prospects of another 
session of Congress later on this year 
is about the most unencouraging piece 
of news that has hit the Street recent- 
ly, but there are hopes that the ru- 
mors won't come true. 


NE of the brighest developments 

is the volume of financing which 
is scheduled for next month. A lot 
of the equity financing is, of course, 
predicated upon a favorable stock 
market and it can be assumed that 
diligent efforts will be applied to have 
the setting correctly proportioned. 
And, of course, adjournment of Con- 
gress will be counted an important 
bull point. 


H'E market itself has continued 

to be an admixture of investment 
buying and professional in-and-out 
trading. Short covering has been a 
factor in the improved tone of the 
steels and motors, but there has been 
a certain amount of new buying in 
these groups recently, which is re- 
garded as impressive. Brokers re- 
ported that Amsterdam and London 
did some buying of the coppers and 
rubbers last week, but on balance the 
foreign participation has been small 
in comparison with the volume of last 
year. 


ROFESSIONALS sold oil stocks 
last week on the less favorable 
operating statistics and bought amuse- 
ment and merchandising stocks. The 
new group in Paramount expects bet- 
ter things of the stock this year and 
an improving last half year earnings- 
wise. The farm equipments and mail 
orders are also liked by Western 
sources, and a Chicago investment 
trust recently completed the acqui- 


sition of a sizeable block of Sears, 


One of a Series, “‘A Five-Year Record’’ Ties 


Carry the burden of FARM WORK 


MILKING cows, pumping water, 
grinding feed—these and some 140 
other jobs about the farm are being 
done for increasing thousands of 
farmers by electric power. 


Electric service also improves the 
lot of the farmer’s wife. It gives her 
the same conveniences which are 
available to women in city apart- 
ments and suburban homes. 


20,715 Miles of Rural Line 


Since the depth of depression five ae 
years ago, companies in the Asso- ‘ 
ciated System have accelerated their 

rural electrification programs. Last 

year they built 2,777 miles of lines, 

bringing service to 13,000 farmers 

and other rural customers. 


In all, the System has constructed 
20,715 miles of rural line, providing 
service for 222,281 customers. 


ASSOCIATED GAS & ELECTRIC SYSTEM | oe 


Roebuck. Accumulation of the sugar 
stocks has continued in a quiet way, 
according to informed quarters, but 
there are too many political angles 
in the group for the rank and file of 
traders and thus the improving earn- 
ings which are being reported have 
made little impression on the Street 
as a whole. The rails have also been 
neglected in speculative circles and 
some substantial losses have been ac- 
cumulated on a few trading positions. 


NEWS AND OPINIONS 


13 


Continued from page 


company legislation. Finally, the 
drastic rate reductions made in 1934 
and 1935 appear to have satisfied the 
demands of the local regulatory bodies 
and further troubles do not appear 
to be an immediate prospect. (Facto- 
graph No. 106. Also FW, July 14.) 


Pure Oil C+ 

Long term holdings, recommended 
at 19 (FW, May 12), need not be 
disturbed around 21. Common stock- 
holders of record September 3 are 
to be offered the right to subscribe 
to either %-share of common, or 1/9- 
share of cumulative convertible pre- 
ferred, for each share held. Proceeds 


BLAW-KNOX 
Serves Industry 


The name Blaw-Knox represents an en- 
gineering service of the highest order which 
develops new products and new ideas for 
industrial advancement. 


In the field of construction and within 
the plants of industry, Blaw-Knox En- 
gineered Products increase production, 
heighten quality, save waste, lower costs 
and contribute to better working conditions. 


The plants of the Company and its sub- 
sidiaries cover more than 68 acres in the 
Pittsburgh District and are completely 
equipped to furnish a service to industry 
under a single responsibility. 


BLAW-KNOX COMPANY 
PITTSBURGH. PA. 


Subsidiaries 


Lewis Founpry & MACHINE Co. 
NATIONAL ALLOY STEEL Co. 
PitTSBURGH ROLLs Corp. 
UNION Steet Castinc Co. 
Power PiPiNG CorPORATION 


Products 


Steel Grating 

Automatic Sprinkler 
Systems 

Clamshell Buckets 

Rolls for Rolling Mills 

Rolling Mill Machinery 

Alloy Castings 

Power Piping 


Steel Plant Equipment 
Process Equipment 
Construction Equipment 
Gas Cleaners 

Steel Castings 
Transmission Towers 
Radio Broadcasting Towers 
Standard Steel Buildings 
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Every Investor 
Should Read 
This Free Book: 


“Trend Interpretation”’ 


“Trend Interpretation” by T. E. 
Rassieur is a comprehensive booklet 
that presents a new sound market 
opportunity. The importance of fol- 
lowing long and short term trend 
movements in buying and selling 
. stocks is proved fully and conclu- 
sively by analysis and illustration. 


Shrewd investors know the neces- 
sity of keeping the speculative 
element in stock transactions at a 
minimum. ‘Trend Interpretation” 
tells you how to do it—also gives 
full details of a unique Trend Inter- 
pretation Service based on exact 
mathematical computation —not on 
theories, rumors, or guesses. 

Just ask for a copy of “Trend 


Interpretation.” It will be sent free 
and without obligation. 


T. E. RASSIEUR 


Trend Interpretation Service 
1654 Continental Bldg., St. Louis, Mo. 
v2 


Stock Market 
facing 


NEW RISE? 


Send for Bulletin FWA-25 FREE 
American Institute of Finance 
137 Newbury St., Boston, Mass. 


from the sale of 442,443 preferred 
shares of $100 par value, as offered 
in the prospectus, are to be used for 
the retirement of $28.5 million 4% 
per cent notes, $3 million in long term 
bank loans, and $7.6 million in 8 per 
cent preferred stock now outstanding. 
(Factograph No. 335.) 


Servel B 

Continues suitable for long term 
speculative purchases around 30 
(paid to date in 1937, $1.35). Earn- 
ings of $1.27 per share in the six 
months ended April 30 as compared 
with 92 cents a year previous reflect 
the upsurge in building activity, as 
well as increased public purchasing 
power and greater willingness to 
spend, especially in the so-called “lux- 
ury lines.” This company has been 
in an especially advantageous position 
to benefit from enhanced farm in- 
come, through the introduction in 
recent years of a kerosene operated 
refrigerator, for use in sections in 
which utility facilities are not avail- 
able. (Factograph No. 263.) 


United Engineering B+ 

Stock appears suitable for pur- 
chase, around 53, on the basis of tm- 
proving carnings (paid thus far in 
1937, $1.50). Despite the fact that 
operations have been conducted at 
practical capacity for three years, the 
company continues to report larger 
earnings from one fiscal period to the 
next, a trend that has been maintained 
without interruption since the last 
half of 1934. Earnings for the first six 


CORPORATE EARNINGS REPORTS 


EARNED PER SHARE 7 Months to July 31 
ON COMMON STOCK 1937 1936 


Niles-Bement-Pond ............. 2.2 
6 Months to July 3 

12 Monte to June 30 

2. 


Amer. Gas & Electric........... 340 2.00 

Continental Gas & Electric...... p24.33 p21.18 
8.55 8.68 
Economy Grocery Stores.......... 2.29 1.71 
North Amer. Light & Power..... D0.08 D0.13 
Pacific Gas & Electric..... ..... 2.90 2.37 
Standard Products .............. 2.12 2.46 
United Light & Power........... 0.47 0.10 
United Light & Railways....... p31.89 p27.57 
Virginia-Carolina Chemical ..... 0.14 56 


GED. 


33 
6 to June 30 
Abbott Laboratories ............ 


Amer. Chain & Cable........... “res 1 33 
Amer. Encaustic Tiling.......... D0.16 
Amer. Machine & Foundry...... 0.59 0.52 
0.42 0.83 
Anaconda Copper Mining........ 2.21 0.67 
Andes Copper Mining........... 0.62 “ 
Arkansas Natural Gas............ 0.22 0.29 
Associates Investment ........... 4.07 2.81 
Atlantic Gulf & West Indies S/S D0.03 1.10 
0.86 
0.44 9.18 
Bower Roller Bearing 2.47 2.01 
Briggs Manufacturing ... 3.00 3.47 
Bucyrus-Erie ........... 6.30 0.19 
Chapman Valve Mfg..... 3.10 0.80 
Checker Cab Mfg......... fhocwke D1.85 5.36 
Chicago Pneumatic Tool......... 1.62 0.83 


EARNED PER SHARE 


6 Months to June 30 
ON COMMON STOCK 1937 1936 


0.03 $0.02 
Columbia Gas & Electric........ 0.39 0.44 
Continental-Diamond Fibre ..... 0.71 0.50 
0.42 0.21 
Grand Rapids Varnish........... 0.82 0.63 
Household Finance ............. 3.59 3.31 
Iniernational BUydro-Electric al.01 aD0.05 
International Nickel ............ 1.71 1.13 
Interstate Hosiery Mills......... 3.03 1.89 
McQuay-Norris Mfg. ........... 1.10 2.50 
Monsanto Chemical ............. 2.49 1.86 
National Automotive Fibres...... 1.81 2.31 
New York Shipbuilding.......... p0.68 p3.81 
Park Utah Consolid. Mines...... 0.09 D0.007 
Pitney-Bowes Postage Meter..... 0.30 0.25 
Silver King Coslition Mines..... 0.69 0.34 
Standard Oil of Indiana......... 1,84 1.45 

United Air Lines Transport...... D0.32 D0.13 
United Engineering & Foundry... 2.61 1.55 
White Rock Mineral Springs.... 0.73 0.78 
White Sewing Machine.......... D0.33 DO.58 
0.14 


0.09 

24 yy to June 12 
3 Months to 4 
First National Stores............ 


6 Months to May 31 
Auburn Automobile ............. D3.78 


5 to May 3 31 


a—On Class A Stock. p—On Preferred Stock. *— 
Based on 924,362 common shares in 1937 and 750,666 
in 1936. D—Deficit. 


months of 1936 totaled $2.61 per 
share, as against $1.55 per share in 
the same period of 1936. Demand for 
heavy industrial machinery shows no 
signs of slackening, and this unit may 
be expected to get its share of the 
future business. (Factograph No. 656, 
Also FW, Mar. 31.) 


Walworth C+ 

Suitable for long term speculative 
funds at 15. On basis of present ca- 
pacity operations, net profits for 1937 
are estimated at between $1.50 and 
$1.75 a share as against 40 cents for 
1936. This suggests the possibility of 
early resumption of dividend pay- 
ments on capital stock, on which the 
last disbursement of 25 cents was 
made in 1931. (Factograph No. 160. 
Also FW, May 12.) 


Worthington Pump C 

The common, around 42, previ- 
ously recommended at 28 (FW, Oct. 
7,36), continues attractive for pur- 
chase cn a strictly speculative basis 
for long term holding. The recapi- 
talization plan, which appears likely 
to be declared effective in the near 
future, is favorable to common stock- 
holders, cutting preferred dividend re- 
quirements from $924,000 per annum 
to about $653,000. On the old cap- 
italization a deficit of $1.31 per com- 
mon share was reported for last year, 
whereas on the new basis a net profit 
of 38 cents would have been shown. 
Billings in the first half of 1937 were 
41 per cent above a year ago, with 
a resultant gain in common share 
earnings to $2.21 as against a deficit 
of 36 cents last year (on new cap- 
italization). With bookings of new 
orders being received at a rate well 
above 1936, and a backlog on June 30 
81 per cent greater, both profit 
margins and earnings may be ex- 
pected to show continued improve- 
ment. (Factograph No. 296.) 


MODERN HOME 


Continued from page 6 


lished that it is incorporated in all 
new houses which measure up to 
quality standards. The minimum of 
insulation for the modern house is 
that which is obtained by placing rock 
wool, glass wool or wood fibre batts, 
or other materials such as mica pel- 
lets, between the attic floor joists. 
Other types of insulating materials 
include wall board (having insulating 
properties) manufactured by Johns- 
Manville, Celotex, Masonite, U. S. 
Gypsum, National Gypsum, Insulite 
and numerous others; and metal sur- 
face insulating sheets such as the 
Ecod fabric of Reynolds Corporation 
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and the aluminum foil of Alfol Insula- 
tion Company. Leaders in the manu- 
facture of the blanket type of insulat- 
ing materials are Johns-Manville, 
manufacturing “rock wool” (several 
other manufacturers use the same or 
similar names); Masonite; Owens- 
Illinois Glass (glass wool) ; Kimber- 
ly-Clark (Kimsul). 

Johns-Manville’s current promo- 
tional efforts feature “‘triple insula- 
tion”; rock wool against heat and 
cold; asbestos shingles against the 
fire hazard; and “Steeltex’’, a steel 
wire mesh plaster base. New mate- 
rials for the sheathing or exterior fin- 
ish of residences are not as numerous 
as the new types of interior surfaces. 
Wood, brick, stone, slate and stucco 
are still used in the large majority of 
new homes. However, asbestos siding 
and roofing shingles are growing in 
importance ; new methods for the use 
of concrete blocks and tile are being 
developed ; the Portland Cement As- 
sociation is promoting the monolithic 
type of concrete wall; and copper, 
after many years of desuetude, is 
again coming into its own as an exte- 
rior material. Copper Houses, Inc., 
a subsidiary of Kennecott, has made 
an attempt to establish copper sheets 
as a material for siding, but much 
more progress has been made in gain- 
ing popularity for copper roofing. 
Anaconda is the leader in this de- 
velopment. 

Innumerable companies supply the 
conventional types of exterior mate- 
rials; many are local concerns of lim- 
ited scope and few engage wide in- 
vestor interest. “Fenestra” casement 
windows, manufactured by Detroit 
Steel Products, are featured in many 
modern homes. Weather stripping is 
by no means a recent development, 
but like so many others which were 
known many years ago it has been so 
greatly improved in recent years that 
the newer types of applications have a 
claim to inclusion in the catalogue 
of modern technique. 


Glass Developments 


Except for a few experimental in- 
dustrial buildings, glass bricks have 
thus far had rather limited use. But 
their popularity is growing and there 
appears to be warrant for the predic- 
tion that here is one innovation in 
building materials the future of which 
is assured. The leading manufactur- 
ers of glass bricks are Owens-Illinois 
and Corning Glass Works. 

Since glass bricks, in most applica- 
tions, constitute both exterior and 
interior finish, this newcomer to the 
multitude of building materials pro- 


vides a logical transition to the latter 
field. In no other division of the 
building supply industry has the 
imagination of inventors and _ tech- 
nicians been so fertile. It is impos- 
sible to cover this group adequately 
within the limits of this discussion. 
It ranges all the way from thin wall 
coatings such as photo-murals and 
wood veneers of the ““Flexwood” type 
which are largely if not entirely for 
decorative effect to wall boards, which 
can be used without embellishment 
to provide not only a decorative 
scheme pleasing to the eye but interior 
lining (applied directly to the wall 
studs) and a layer of insulation. 
Among the important companies 
manufacturing wood veneers are Men- 
gel and U. S. Plyood. The leaders in 
wall board include Celotex, Johns- 
Manville, Masonite, U. S. Gypsum 
and National Gypsum, but the list 
would not be complete without the 
addition of many others. Bakelite and 
phenolic base wall coverings such as 
Micarta (Westinghouse Electric), be- 
cause of the wide range of color se- 
lection are widely used in recreation 
rooms and other places where striking 
color effects as well as wear resisting 
qualities are desired. Relative econ- 
omy and beauty in exterior finish can 
be obtained in wall boards with 
smooth polished surfaces simulating 
marble, wood veneer, etc., manufac- 
tured by Johns-Manville and others. 


Household Equipment 


In making the most of available 
space modern architecture has 
achieved its greatest practical and 
esthetic triumph. In this the profes- 
sion has been aided greatly by the 
ingenuity of the designers of furni- 
ture, kitchen and bathroom appli- 
ances. Although much of the appeal 
is admittedly to the eye, investments 
in up to date fixtures and appliances 
can easily be justified on the grounds 
of practicability and labor saving. 
Who would have the temerity to deny 
that in the future the electric dish 
washer and garbage disposal unit will 
have as wide acceptance as that cur- 
rently enjoyed by the washing ma- 
chine and the electrical refrigerator ? 
Here again, the list of companies rep- 
resented in these important fields is a 
lengthy one, but the larger units such 
as General Electric, Westinghouse 
Electric, and American Radiator & 
Standard Sanitary are among the 
leaders. Briggs Manufacturing, a 
comparative newcomer to the field, 
is making rapid strides forward with 
its light weight “Beautyware” fix- 


tures, fabricated from steel sheets. 


SOCONY-VACUUM 
PURE OIL 


which would you buy 


@ The real situation 
for investors is none too obvious. 
@ What WOULD you do? One of 
these stocks has an “Index of Gain 
Power” registered at .0542, the 
other .0541. Some day one will far 
outstrip the other because of this 
difference . and for no other 
reason. Canny investors will get 
our comparison now, with the in- 
terpretation of the “Index” for 
these issues and its revealing inci- 
siveness. FREE to readers of this 
advertisement .. . write to 
Dept. 222-A TODAY. 


TILLMANSURVEY 


24 FENWAY 
BOSTON 


ANOTHER 
BARGAIN STOCK 


We have selected a medium-priced stock which 
appeals to us as being one of the most attractive 
speculations on the New York Stock Exchange. 
It is selling much below its prospective value, 
we believe: and those who buy this stock could 
make excellent profit during coming months. 


The security in question is within the reach 
of all investors, selling as it does at a very 
reasonable figure. The company has greatly im- 
proved prospects. Business is expected to expand 
sharply. Earnings should pick up substantially. 
The action of the stock indicates higher prices. 
In short, this is truly a bargain stock. 


The name of this stock will be sent to you 
absolutely free. Also an _ interesting booklet, 
“MAKING MONEY IN STOCKS.” No charge 
—no obligation. Just address: 


INVESTORS RESEARCH BUREAU, INC. 
Div. 662, Chimes Bldg., Syracuse, N. Y. 


SENT FREE ON REQUEST 


MARKET 
FORECAST 


Read the special Market Forecast 
embodied in this week's issue. Ten 
pages of analysis of stock price trends, 
with specific reference to from 30 to 40 
listed stocks. Prepared by H.M.Gartley 
and his associates, outstanding av- 
thorities on the interpretation of stock 
price movements. F. 13 


THE GARTLEY WEEKLY 


STOCK MARKET REVIEW 
76 William St., New York 


A $30 Stock 


selling for less than ten times indicated 1937 
earnings, is discussed in the current issue of 
“Market Action.”” A sample copy free, or, 
as an introductory trial, 


Send $1 for next 4 issues 


Market Action 


6244 Empire State Building, New York, N. Y. 


ESTABLISHED SINCE 1923 se 
2 
4 
é 
bs 


Valuable for Furure Reference 


No. 967 Carolina, Clinchfield & Ohio Railway | No. 974 Erie & Pittsburgh Railroad Company 

Data revised to August 18, 1937 Data revised to August 18, 1937 
Incorporated: 1905, Virginia, as the South & Western Railway Co. Pres- (CCL Incorporated: 1858, Pennsylvania. Office: Philadelphia, Pa. Annual EP 
ent title adopted March, 1908. Office: 1 East 57th St., New York City. ) meeting: Fourth Monday in April. 
approximately 2,350. *Guaranteed stock 7% ($50 par)............ ; 40,000 shs 


Digest: The company’s lines total some 277 miles and 
extend from Elkhorn City, Ky., to Spartanburg, S. C. Prop- 
erties were leased for 999 years (from 1923) to the Atlantic 
Coast Line and the Louisville & Nashville at an annual rental 
sufficient to provide interest charges, taxes, corporate expenses 
and dividends on stock at the rate of $3 per share for 3 years 
from January 1, 1925, $4 per share for ten years from January 
1, 1928, and $5 a share thereafter. Stamped certificates have 
received full $5 rate since 1925; unstamped certificates have 
received $4 a vear since 1928. 


DIVIDEND RECORD | OF CAPITAL STOCK: 
mpe 
Years ended Dec. 31: 1930 1931 1932 1933 1934 1935 1936 
Dividends paid ...... $5.00 $5.00 $5.00 $5.00 $5.00 $5.00 $5.00 
Price Range: 
(Stamped Stock) 
eye SS 105 102 70 79% 92% 95 103% 
DES Satcckciaixenkss 92 72 39 50% 70 85 91 


*Has preference as to fund for dividends over the 7% guaranteed stock. fAlmost 
entirely owned by Pennsylvania R.R 


Digest: The road’s lines total some 83 miles and extend 
from New Castle to Girard Jet., Pa. Coal and iron ore for the 
Pittsburgh steel industry normally account for a large part of 
traffic; traffic density is high when the steel industry is active. 
The properties are operated under lease (extending 999 years 
from 1870) by the Pennsylvania R.R. and under the lease, the 
rental equals bond interest, $2,500 for organizational expenses 
and 7% annually on stock. The Pennsylvania capital stock tax 
is deducted from the 7 per cent rate, leaving the net dividend 
6.4 per cent. 


DIVIDEND RECORD RANGE OF STOCK: 


Years ended Dec. 31: 1932 1935 1936 

*Dividends paid ....... 33, 33 $3.50 33 33. $3.50 $3.50 
Price Range: 

ER Saanwersassibascs 655% 68 50 50 68 73 69 

63% 60% 58 45 50 69% 68 


No. 969 Cleveland, Cincinnati, Chicago & St. Louis 


*Subject to Pennsylvania State Taxes not mentioned in lease. 


Data revised to August 18, 1937 

Incorporated: 1889, Ohio and Indiana, as a consolidation of the Cincinnati, (CC) 
Indianapolis, St. Louis & Chicago, the Cleveland, Columbus, Cincinnati 

& Indianapolis and the Indianapolis & St. Louis Ry. Cos. Office: 

Cincinnati, Ohio. Annual meeting: Last Wednesday in October. 
“Preferred stock 5% non-cum. ($100 99,985 shs 


*Not callable. 
NOTE: New York Central owns more than 85 per cent of preferred and about 98 
per cent of common. 


Digest: Lines of the company and subsidiaries total some 
2,519 miles and extend from Indianapolis to points on shores 
of Lake Erie and Lake Michigan, to Niles, Peoria, St. Louis, 
Cairo, Louisville, Cincinnati, Columbus and other points, Most 
of the property of the “Big Four” consists of important main 
line mileage operated as a part of the New York Central 
system. The company is leased and controlled by the New 
York Central, the lease extending 99 years from 1930. Under 
lease, New York Central pays an annual rental sufficient to 
provide maintenance of corporate organization, fixed charges 
and taxes and dividends of $5 per annum on preferred stock 
and dividends of $10 on the common stock. 

DIVIDEND RECORD AND PRICE RANGE OF PREFERRED STOCK: 


No. 981 Pittsburgh, Ft. Wayne & Chicago Ry. Co. 


Data revised to August 18, 1937 
Incorporated: 1862, Pennsylvania, Ohio, Indiana and Illinois as a con- F 
solidation of Pittsburgh, Fort Wayne & Chicago R.R. Co., Ohio & ( W) 
Pennsylvania R.R. Co., Ohio & Indiana R.R. Co., and Fort Wayne & 
Chicago R.R. Co. Office: Philadelphia, Pa. Annual meeting: Third 
Wednesday in May. Number of stockholders (1935), 2,015. 


*Common stock 7% ($100 par).........e.ccesees 1,143,404 shs 
7Original guaranteed shares ($100 par) 7%.. 5,094 shs 
tGuaranteed special stock 7% ($100 par)...... 2,254 shs 


*Over 91% owned by the Pennsylvania R.R. and its subsidiaries. +Redesignated 
as 7% preferred stock in 1917. tRedesignated as 7% common in 1917 


Digest: Owns approximately 502 miles of em extending 
from Pittsburgh to Chicago; main line mileage is character- 
ized by exceptionally heavy traffic density. Also owns valu- 
able terminal properties in Pittsburgh and important real 
estate in Chicago. The road is controlled and operated under 
a 999-year lease by the Pennsylvania R.R. Rental includes 
all operating, maintenance and corporate expenses and taxes 
plus a sum equal to 7% on the entire capital stock. 


DIVIDEND RECORD ae PRICE RANGE OF peer « STOCK: 


Years ended Dec. 31: 1930 1931 1932 1933 1934 1935 1936 Years ended Dec. 31: 1930 1931 1932 1933 1934 1935 1936 
Dividends paid ....... $5.00 $5.00 $3 00 $5.00 $5.00 $5.00 $5.00 Dividends paid ...... $7.00 $7.00 $7.00 $7.00 $7.00 $7.00 $7.00 
Price Range: gd Range: 
Sn: Sk¢etvaudavden .. 109% 110 65 58 90% 89 98 Me ohassussenceues 160% 163 136 150 169 180 187 
98 105 513% 58 71 80 90 140% 130 105 134 141% 172 176 
No. 935 Chesapeake Corporation 986 Wheeling & Lake Erie Railway Company 


Data revised to August 18, 1937 


Incorporated: 1927, Maryland, as Chesaperke Securities Corporation. (CHK) 
Present title adopted in May, 1927. Office, Cleveland, Ohio. Annual 

meeting: First Wednesday in May. Number of stockholders (1936), 3,877. 


*Entire issues of collateral trust 5s, 1947, and collateral trust 5s, 1944, called for 
redemption May 15 und June 1, 1937. 7Of which Allegheny Corporation owns about 
71 per cent. 

Digest: Primarily a holding company for Chesapeake & 
Ohio stock; also owns relatively small blocks of Erie and Pere 
Marquette, Prior to exchange offer made by Young-Kolbe in- 
terests in connection with proposed Chesapeake-Alleghany 
merger plan, Chesapeake Corporation owned about 35 per cent 
of the outstanding C. & O. stock. Terms of merger plan 
offered one share of cumulative convertible prior preferred 
stock of the new Chesapeake Corporation, with alternative 
option of 1% shares of C. & O., for each share of Chesapeake 
Corporation. 

EARNINGS, DIVIDEND RECORD (AND PRICE RANGE orc CAPITAL STOCK: 


Years ended Dec. 31: 193 1932 1933 

Earned per share....... $3.45 $3.61 $3.41 $3.69 $4. 3. 

Dividends paid ....... 3.00 3.00 2.50 2.00 2.50 2.88 3.00 
Price Rznge: 

cess 82% 54% 20% 52% 48% 61% 100 

32% 13% 4% 14% 34 34 59 


26 


Data revised to Auqust 18, 1937 
Incorporated: 1916, Ohio, as successor to the Wheeling & Lake Erie R.R. WL) 
Office: Cleveland, Ohio. Annual meeting: Fourth Wednesday in May. ( 
ated of stockholders (1935): Prior lien, 24; preferred, 137; common, 


+Preferred stock 542% cum. conv. ($100 par)...........ccccceccccccccces 102,140 shs 


*Non-callable. Has preference over the preferred and common stocks both as to 
assets and dividends. {Convertible into common stock share for share. Redeemable 
at 110 rer share. 


Digest: Operates approximately 480 miles of track extend- 
ing from Toledo to Canton, to Cleveland to Zanesville, Ohio, 
and Wheeling, West Virginia. Approximately 53% of the 
outstanding stocks are owned by the N. Y., Chic. & St. Louis 
R.R. The financial condition when last detailed appeared 
strong with cash and special deposits in excess of total cur- 
rent liabilities. The 1936 financing eliminated preferred divi- 
dend arrears and reduced preferred dividend requirements. 

EARNINGS RECORD AND PRICE RANGE OF COMMON STOCK: 


Years ended Dec. 31: 1930 1931 1932 1933 1934 1935 1936 

Earred per share..... 33. 56 D$2.05 D$2.99 Dit 12 D$0.73 $2.12 $8.05 
Price Range: Bid Bid 

110 90 6% 10 29 91 

93 45 24% 18. 34 


PAS. 
; 
> 
| 
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No. 960 Alabama & Vicksburg Railway Co. 


Data revised to August 18, 1937 
Incorporated: 1889, Mississippi, as successor to Vicksburg & Meridian (AIM) 
R.R. Office: New Orleans, La. Annual meeting: First Tuesday in April. 
Number of stockholders (1935), 338. 


Digest: Company’s lines extend 141 miles across Mississip- 
pi from Meridian to Vicksburg. Road is leased to Yazoo & 
Mississippi for 357 years from 1925, and under terms of lease 
y. & M. guarantees interest, taxes, assessments, government 
charges, maintenance and other charges, and $6 a year dividend 
on stock. Illinois Central garantees performances of lease. 

DIVIDEND RECORD jANo PRICE RANGE OF CAPITAL STOCK: 


Years ended Dec, 31: 1931 1932 933 1934 1935 1936 
Dividends paid ...... $6. 00 $6.00 $6.00 $6. 00 $6.00 7$5.75 $6.00 
Price Range: 
IGN. cntisccccseveess 122 105 None None None 74 103 
116 105 None None None 74 91 


725 cents withheld to provide for a non-recurring claim. 


No. 961 


Albany & Susquehanna Railroad Co. 


Data revised to August 18, 1937 

Incerporated: 1851, New York. Office: Albany, N. Y. Annual meeting: ( AQS 
Third Tuesday in ‘October. Number of stockholders (1935), 662. 
Capitalization: Funded debt «$10,000,000 
Capital stock ($100 $0666 

Digest: Lines total 141 miles and extend from Albany to 
Binghamton, N. Y., forming the western end of the D. & H. 
system. Properties are operated under lease to year 2001 
by the Delaware & Hudson R.R. Corp. Under the agreement, 
D. & H. R. R. agrees to pay organization expenses, taxes, in- 
terest and $9 a year dividends. 

DIVIDEND RECORD Ano PRICE RANGE OF CAPITAL STOCK: 


Years ended Dee. 31 1931 1932 1933 1934 1936 

*Dividends pair ..... 00 $11.00 $11.00 00 «$10.50 $10. $10.50 
Price Range: 

220 225 154 178 205 187 195 

BOD -s0reduswaunesese 212 225 150 170 196 186 178 


*Including extras. 


963 Alleghany & Western R. R. 


Data revised to August 18, 1937 
Incorporated: 1898, Pennsylvania, as a consolidation ‘of the Jefferson & ( AY) 
Alleghany Ry. Co., and the Alleghany & Western Ry. Co. Office: Ridg- 
way, Pa. Annual meeting: Second Monday in January. Number of stock- 
holders (1935), 454. 


Digest: Company’s lines total 123 miles and extend from 
Lindsey to Butler, Pa. Main line affords only connection 
for Buffalo, Rochester & Pittsburgh Ry. with the Baltimore & 
Ohio. Road is operated under perpetual lease by B. R. & P. Ry. 

DIVIDEND RECORD, PRICE RANGE OF CAPITAL STOCK: 


Years ended Dee. 31: 1931 1932 1933 1934 1935 1936 
Dividends paid ..... $6. 00 $6.00 $6.00 $6.00 $6.00 $6.00 $6.00 
Price Range: 
DEM. stdacrsetdasnes 117 118% 72 83 98% 90% 111% 
peubesiaeeasaeee 117 112% 72 82 82 90% 98 


No. 968 Cincinnati, Sandusky & Cleveland R.R. Co. 


Data revised to August 18, 1937 
Incorporated: 1868, Ohio, as successor to Sandusky & Cincinnati Railroad (CSC) 
incorporated in 1866. Office: Cincinnati, Ohio. Annual meeting: Third 
Wednesday in October. Number of preferred repens (1935), 169. 


Preferred stock 6% non-cum. ($50 8,576 shs 


~ *Nearly 100% owned by the ‘‘Big Four.”’ 
Digest: Main line of the company extends about 155 miles 


between Sandusky and Dayton, Ohio. Freight traffic density is 
high in relation to capitalization. The road was leased to the 
C., C. C., & St. Louis Ry. to 1989 and later sub-leased to the 
New York Central. Annual rental covers 6% on the oustand- 
ing preferred stock and interest on debt formerly outstanding. 


Years ended Dec. 31: 193 1934 m 1935 1936 
Dividends paid ....... 33. 00 $3. 00 $3. 0 3. 0 $3.00 $3.00 $3.00 

*Price Range: 


68 70 55 50 49 76 74 
Low oe 45 40 47 46 63 67 


*Over-The-Counter Markets. 


No. 970 Cleveland & Pittsburgh Railroad Co. (The) 


Data revised to August 18, 1937 


Incorporated: 1836, Ohio, and 1853, Pennsylvania. Office: Cleveland, Ohio. 

Annual meeting: ‘Thursday following third Wednesday in March. P 
Regular guaranteed stock 7% ($50 224,581 shs 
ttSpecial betterment stock 4% ($50 556,445 shs 


*Also outstanding, $8,900 original 10% stock and $10,434 stock scrip. +Dividends 
guaranteed by Pennsylvania R.R. under terms of lease. tA 
owned by the Pennsylvania K.R. 


Digest: Main line of road extends some 122 miles from 
Rochester, Pa., to Cleveland, Ohio, connecting the main line of 
the Pennsylvania with the Cleveland industrial area. The road 
is operated under lease (extending 999 years from 1871) by the 
Pennsylvania R.R. Co. 

DIVIDEND RECORD A 1D PRICE, RANGE, OF 7%, SUARANTEED STOCK: 


= — Dec. 31: 1935 1936 
vidends paid ........ 33. 50 3 30 3 

5 F 5 F 33. 33. $3.50 $3.50 
MN ““kavnsenceécceves 80 80% 61 65 78 87 90 
70 63 50% 60 70% 80 82 


No. 971 Detroit, Hillsdale & Southwestern R.R. Co. 


Data revised to August 18, 1937 
Incorporated: 1875, Michigan, following reorganization of Detroit, Hills- DHS 
dale & Indiana R.R. Co. Office: Ypsilanti, Michigan. Annual meeting: ( ) 
Second Tuesday in January. 


Digest: Line extends from Ypsilanti to Bankers, Michigan, 
approximately 65 miles. The company is operated under 
perpetual lease by the New York Central. Annual rental in- 
cludes $500 for organization expenses and 4% on the stock. 
Dividends guaranteed by endorsement. 

DIVIDEND RECORD AND PRICE RANGE OF CAPITAL STOCK: 


Years ended Dee. 31: 1930 1931 1932 1933 1934 1935 1936 
Dividends $4.00 $4.00 $4.00 $400 $400 $4.00 $4.00 
Price Range: 
Bid Bid Bid Bid 
80 = 32 43 53 45 65 


No. 972 Detroit & Mackinac Railway Company 


Data revised to August 18, 1937 
Incorporated: 1894, Michigan, as successor to Detroit, ‘Bay City & Alpena DE 
R.R. sold under foreclosure. Office: Tawas City, Michigan. Annual ( T) 
meeting: Last Tuesday in April. Number of stockholders (1936): Pre- 
ferred, 110; common, 108. 


mom cum. 5% (S100 Par) 9,500 shs 


tNot callable. Has preference as to 5% dividends, but not as to assets. 


Digest: Operates some 307 miles of track in Michigan. Main 
line extends from North Bay City to Cheboygan, near Macki- 
naw City, Michigan. Company originates about 68% of tonnage. 


Years ended Dec. 31 1931 1932 
Earned per share...... $0.87 D$3.18 ps3. ps0 03 ps. 
Price Range: 


HIgh .ccccccccccccecs 40 5% 5% 9% 7 6 11% 
LOW 12 5% 5 3 5 2 4 
No. 964 Michigan Central Railroad Company 


Data revised to August 18, 1937 
Incorporated: 1846, Michigan, and acquired the State-owned road. In (MC) 
1901, it was reincorporated in Michigan under the general railroad laws. 
Office: Detroit, Michigan. Annual meeting: Thursday after first Wed- 
nesday in May. 


*New York Central owns more than 99% of the outstanding capital stock. 


Digest: The road’s trackage totals approximately 3,587 miles 
including about 1,760 miles of main track mainly in the state 
of Michigan. The company is controlled and operated under 
lease (for a term of 99 years from 1930) by the New York 
Central R.R. Rental includes fixed charges and taxes and pay- 
ment of $50 per annum to each minority stockholder. 

DIVIDEND RECORD AND PRICE RANGE OF CAPITAL STOCK: 


Years ended Dee. 31: 1930 1931 1932 1933 934 1935 1936 

Dividends paid ........ $45.00 $30 00 $50.00 $50.00 $50.00 $50.00 $50.00 
Price Range: _ 

1,025 260 740 1,075 925 1,000 

700 500 685 1,000 700 900 


‘(Please turn to page 30) 
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DIVIDENDS 


E. I. DUPONT DE NEMOURS & CO. 


Wilmington, Delaware, August 16, 1937 

The Board of Directors has this day declared 
a dividend of $1.50 a share on the outstanding 
Debenture Stock of this Company, payable 
October 25, 1937, to stockholders of record at the 
close of business on October 8, 1937; also divi- 
dend of One Dollar and Thirty-five Cents ($1.35) 
a share on the outstanding Preferred Stock— 
$4.50 Cumulative of this Company, said dividend 
to cover the period from the date of original 
issue, July 7, 1937, to and including October 25, 
1937, on which date the dividend shali be payable 
to stockholders of record as shown on the books 
of the Company at the close of business on 
October 8, 1937; also a third quarterly “interim” 
dividend for the year 1937 of One Dollar and 
Fifty Cents ($1.50) a share on the outstanding 
Common Stock of this Company, payable Sep- 
tember 15, 1937, to stockholders of record at the 
close of business on August 25, 1937. 

W. F. RASKOB, Secretary. 


The United Gas and 
Electric Corporation 


1 Exchange Place 
Jersey City, New Jersey 

August 18, 1937. 
The Board of Directors this day declared a 
quarterly dividend of one and _ three-quarters 
per cent (134%) on the Preferred stock of the 
Corporation, payable September 15, 1937, to stock- 

holders of record September 1, 1937. 
J. A. McKENNA, Treasurer. 


The United Gas and 
Electric Corporation 


One Exchange Place, Jersey City, New Jersey 
August 18, 1937. 
The Board of Directors of The United Gas and 
Electric Corporation has this day declared a divi- 
dend of Fifty Cents (50c) per share on the Com- 
mon Stock, without- any nominal or par value, 
of said Corporation, payable September 15, 1937, 
to stockholders of record at the close of business 
on September 1, 1937. 
J. A. McKENNA, Treasurer. 


UNDERWOOD ELLIOTT FISHER COMPANY 
The Board of Directors at a meeting held 
August 12, 1937, declared a dividend for the 
third quarter of the year 1937 of $1.00 and a 
special dividend of 50c a share, on the Common 
stock of Underwood Elliott Fisher Company, pay- 
able September 30. 1937 to stockholders of record 
at the close of business September 11, 1937. 
Transfer books will not be closed. 
C. S. DUNCAN, Treasurer 


Newmont Mining 


Corporation 
Dividend No. 36 
A dividend of Seventy five cents per share 
has been declared on the capital stock of 
Newmont Mining Corporation, payable 
September 15, 1937 to stockholders of record 
at the close of business August 31, 1937 
H. E. DODGE, Secretary 


Over-the-Counter Market 


Hammermill Paper 


Reflecting the upturn in the de- 
mand for paper, earnings this year 
are estimated at around $2 per share 
which would compare with the $1.46 
earned in 1936. Business is under- 
stood to be 40 to 50 per cent above 
last year’s levels and outlook for the 
fall months continues favorable. An 
additional factor in the situation is 
the improved condition of Gray’s 
Harbor Pulp & Paper in which the 
company owns 14,300 shares of the 
8 per cent preferred and approxi- 
mately 27,000 shares of the common. 
Under the terms of the recapitaliza- 
tion of Gray’s Harbor, holders of the 
$8 preferred would be offered 4% 
shares of new $2 preferred for each 
share of old preferred stock and ac- 
crued dividends which amounted to 
$54.67 on July 31, 1937, or a cash 
settlement equal to the redemption 
price of the stock plus arrears. Should 
Hammermill decide to take cash, the 
proceeds of around $2.3 million could 
be applied against the redemption of 
the $269,000 mortgage bonds and the 
balance used to retire some $2 million 
of the $3.8 million preferred out- 
standing. Assuming such a step, the 
resultant savings in charges would 
approximate $120,000 per annum, or 
80 cents a share. Moreover, the earn- 
ings improvement of Gray’s Harbor 
has been substantial with net in the 
three months which ended July 31 
amounting to $565,000 as compared 
with $273,000 in the like 1936 period. 
Hammermill’s common stock hold- 
ings of the latter company are expect- 
ed to be maintained, and this invest- 
ment may eventually prove profitable 


Harrisburg Steel 


Following the ten-for-one split of 
the company’s common stock — the 
sole capital item—public offering was 
recently made of 49,790 shares of the 
new $5 stock of which 182,900 shares 
are outstanding. The offering does 
not constitute new financing but rep- 
resents the sale of a privately held 
block. The company dates from 1899 
and is a well-intrenched factor in the 
steel industry and the largest pro- 
ducer of forged seamless steel cylin- 
ders for the transportation of gases 
under high pressures. Earnings in 
1936 on the stock now outstanding 
were equivalent to 87 cents a share, 
and in the first five months of this 


year (reflecting increased demand for 
steel and steel products) net rose to 
98 cents a share. Dividends paid thus 
far this year amount to 30 cents a 
share, but in view of probable earn- 
ings from $2 to $2.50 for the year, 
more liberal distributions may be 
seen later on. 


Sylvania Industrial 


Higher operating costs and the ab- 
sence of a correspondingly higher 
price structure for cellophane are ex- 
pected to reduce profit margins this 
year and company’s earnings may be 
under the $2.67 reported for 1936. In 
addition, it is reported that Sylvania 
anticipated forward requirements 
rather extensively earlier this year 
when prices were higher, and bought 
heavily of raw materials. The cello- 
phane industry appears, moreover, to 
have passed its period of phenomenal 
expansion and in future years will de- 
velop more slowly and the business 
will be more of a replacement nature. 
To offset this condition, the company 
is understood to be adding new prod- 
ucts to its lines and is experimenting 
in new fields of activity. One of the 
more promising developments is in 
the field of staple rayon fibre where 
possibilities are quite encouraging. 


York Ice Machinery 


Although no interim earnings are 
available, the company in the fiscal 
year which ends September 30 is ex- 
pected to show preferred dividends 
covered by a fair margin, depending 
upon the extent of year-end adjust- 
ments and charge-offs. This would 
be the first time since the 1929 period 
in which a common balance has been 
shown. Whether the improved earn- 
ings will lead to a dividend on the 
preferred before the end of the fiscal 
year to avoid surtax penalities is 
doubtful. Back dividends on the pre- 
ferred now amount to close to $65 a 
share, and eventually a recapitaliza- 
tion plan must be effected. But the 
company this year is believed to have 
been purchasing its own bonds for re- 
tirement, and may defer any plan to 
eliminate back dividends until the end 
of the fiscal year. The company has 
been doing well recently with its air- 
conditioning business and profit pos- 
sibilities have been enhanced by the 
successful development and_perfec- 
tion of portable equipment for the 
freezing (or frosting) of foods. 
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PREFABRICATED HOME 


Concluded from page 8 


of labor unions in the building indus- 
try. A completely or largely prefabri- 
cated home naturally reduces sharply 
the amount of local labor employed 
at the place of erection of the house. 
This is probably one important rea- 
son for the trend away from attempts 
at complete prefabrication and toward 
“semi-prefabrication.”’ A house of this 
latter type requires a large amount of 
local labor and locally purchased ma- 
terials. Another is the fact that semi- 
prefabrication permits greater variety 
in lay-out, exterior and interior finish 
and thus can be adapted to preferences 
of the more conservative home buyers. 

Semi-prefabrication provides main- 
ly frame and floor materials, permit- 
ting the use of a wide variety of ex- 
terior and interior wall surfaces. The 
four main types of framework mate- 
rials are: (1) Lightweight rolled 
structural steel sections such as Jones 
& Laughlin “Junior Beams”; (2) 
Rolled and welded strip steel girders, 
joists, studs and rafters (Stran-Steel, 
manufactured by a subsidiary of Kel- 
sey- Hayes Wheel; Berloy Steel 
Frames made by a subsidiary of Re- 
public Steel ; and others ) ;(3) Tubular 
steel framing (manufactured by sev- 
eral companies) ; and (4) Structural 
sections consisting of a composition 
core covered with a metal surface (of 
which the “metal lumber” produced 
by Reynolds Metals is the best 
known example). Prefabricated slabs 
consisting of gypsum or other mate- 
rials are frequently, but not invari- 
ably, used for sub-flooring in connec- 
tion with framework of these types, 
and sometimes for wall sections. The 
main floor members are set in or bolt- 
ed to a concrete foundation. The sec- 
tions are either punched or provided 
with nailing strips so that wood mem- 
bers may be attached. 
Better Materials 

Some of the manufacturers of these 
framework materials claim that the 
cost is the same or only slightly high- 
er than that of high grade lumber. 
Even allowing for some price dif- 
ferential, the following advantages are 
cited: light weight, strength, per- 
manence. Much stress is laid upon the 
fact that the materials are shrink- 
proof, termite proof, vermin proof 
and fire resistant. And if the objec- 
tive of mass production can be 
achieved, the result will doubtless be 
a material reduction in the cost of the 
American small home, thus making 
available modern housing to a larger 
section of the population in the low 
and medium income brackets. 


What Investment 


—with Congress 
Adjourned ? 


@ Investors all over the country are 
busily studying how to revise their 
portfolios and reorganize their invest- 


ment policies with the adjournment 
of Congress. 


@ The removal of the threat of fur- 
ther—and immediate—legislative crip- 
pling of the business body clarifies the 
air considerably, and many investors 
now discover to their surprise that 
security prices have been advancing 
these past two months, under the in- 
spiration of good business prospects, 
the farm income outlook, and the 
maintenance of profits by industry in 
spite of high operating costs and labor 
troubles. 


@ There are coming into the picture 
also prospective extra dividends and 
tax-avoidance distributions. With the 
market averages still much below the 
levels that prevailed last winter, 
numerous securities with clearly de- 
terminable possibilities are more at- 
tractive today than they were a year 
ago. 


@ It is clearly a time for action—for 
you, as an investor, to adjust your 
portfolio and establish it on a profit- 
pointing basis before further advances 
limit the opportunities for increasing 
your. income and substantially en- 
hancing your principal. Don’t delay; 
act now. 


Th 
FINANCIAL WORLD 


Policy Now 


An 
Announcement of 
an 
Investment Service 
for Investors 


@® The Financial World 
Research Bureau can be 
of great help to you in 
(a) revising your port- 
folio, (b) laying out a 
program exactly in ac- 
cord with your require- 
ments and resources, and 
(c) supervising, step by 
step, every essential 
move in carrying out 
that program. 


@ As a client of our or- 
ganization you will be 
told positively, in per- 
sonal correspondence, ex- 
actly what to do and 
when to do it. It is not 
a service for speculators 
or in-and-out traders. It 
is for investors whose 
portfolios have a liqui- 
dating value of $12,000 
or more. 


The annual cost is smalil— 

one-fourth of one per cent 

of the liquidating value at 

the time of registration. 

The minimum annual fee 

of $125 covers portfolios up 
to $50,000. 


Mail your list of holdings 
with your annual fee today 
—or use the coupon for a 
full description of the service. 


[ CLIP and MAIL J—— 


RESEARCH BUREAU 2: west street, New YORK 


| een explain (without obligation to me) how your personal 
supervisory service would assist me to establish and keep my 
portfolio in line with conditions, and achieve my objective. I enclose 
a list of my investments, showing the number of shares and their 


original cost. 


Aug. 25 

Objective: Income [] Capital enhancement (or) Both 
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Concluded from page 27 


No. 975 Morris & Essex Railroad Company 


No. 979 Peoria & Eastern Railway Company 


Data revised to August 18, 1937 
Incorporated: 1835, New Jersey. Office: 140 Cedar St., New York City. (ME) 
Last Wednesday in June. Number of stockholders 


Digest: Company owns approximately 126 miles of track 
extending from Hoboken to Phillipsburg, in the state of New 
Jersey, thus furnishing the Delaware, Lackawanna & Western 
with its only entrance into the port of New York. The Morris 
& Essex is leased to the D., L. & W. in perpetuity. 

DIVIDEND RECORD AND PRICE RANGE OF CAPITAL STOCK: 


Years ended Dec. 31: 1931 1932 1933 1934 1936 

Dividends paid ...... $3. $3.87%4 $3.8714 $3.87% $3.87% $3, $3.87% 
Price Range: 

| eer 87 854% 60 64 71 65% 71 

75 50% 40 4914 58 60 60% 


No. 976 New York & Harlem Railroad Company 


Data revised to August 18, 1937 
Incorporated: 1831, New York. Office: 230 Park Ave., New York City. (H AR) 
Annual meeting: Third Tuesday in May. New York Central owns approxi- 
mately 86% of the preferred stock and approximately 66% of the common stock. 


Capitalization: Funded debt.............. $12,000,000 


Digest: Company’s lines total approximately 134 miles and 
extend from New York City to Chatham, N. Y. The road is 
controlled and leased by the N. Y. Central (for 401 years from 
1873) and gives that system and the N. Y., New Haven & 
Hartford access to Grand Central Terminal in New York City 
for extensive through passenger and commutation services. 

DIVIDEND RECORD jAND PRICE RANGE OF COMMON STOCK: 


Years ended Dec. 31: 1931 1932 1933 1934 1936 
Dividends paid ...... $s. $5.00 $5.00 $5.00 $5.00 35 $5.00 
Price Range: 
eae 324 227 127% 158% 139 139 150 
6660565 152 101 87% 100 108 112 119 


No. 977 New York, Lackawanna & Western Ry. Co. 


Data revised to August 18, 1937 
Incorporated: 1880, New York. Office: 140 Cedar Street, New York City. (NL) 
Annual meeting: Tuesday before the last Friday in February. Number of 
stockholders (1935): 1,176. 


*Of which 704 shares are owned by the D., L. & W. R.R. 


Digest: Total main track of the road amounts to 214 miles, 
and extends from Binghamton, N. Y, to International Bridge, 
N. Y., forming the western half of the main line of the Dela- 
ware, Lackawanna & Western. The road is operated under 
lease (extending to 1980) by the D., L. & W. 

DIVIDEND RECORD jAnD PRICE RANGE OF CAPITAL STOCK: 


Years ended Dec. 31: 1931 1932 1933 1934 1935 1936 
Dividends paid ........ $3, 00 $5.00 $5.00 $5.00 $5.00 $5.00 $5.00 
Price Range: 
Sale 
ee 110 110 65 80 96 99 9914 
105 65 75% 83 96 90 
No. 978 Northern Central Railway Company 


Data revised to August 18, 1937 
Incorporated: 1854, Maryland and Pennsylvania, as a consolidation and (NNX) 
merger of Baltimore & Susqvehanna R.R. Co., York and Maryland Line 
R.R. Co., York and Cumberland R.R. Co., and Susquehanna R.R. Co. 
Office: Philadelphia, Pa. Annual meeting: First Friday in May. 


*Of which 383,293 shares are owned by the Pennsylvania R.R. 


Digest: Company operates approximately 143 miles of track, 
extending from Baltimore, Md., to Marysville, Pa., Dauphin, 
Pa., to Sunbury, Pa. The company owns or controls the most 
important terminals used by the Pennsylvania R.R. in Balti- 
more. This road is leased to the Pennsylvania R.R. for 999 
years from 1911. 


Years ended Dec. 21: 193 1933 1935 1936 
Dividends paid ........ $4 00 00 $4. 00 $4.00 00 $4.00 $4.00 
Price Range: 
91 90% 695% 76% 92% 99 103 
ckcbnceeesresesses 67% 68 67 81 8614 7 


Data revised to August 18, 1937 
Incorporated: 1896, Illinois, Indiana and Ohio, as a reorganization of the PE 
Ohio, Indiana & Western Ry. Co. Office: Indianapolis, Ind. Annual ( ) 
meeting: Second Wednesday in February. C.C.C. & St. L. Ry. Co. owns 
approximately 50% of capital stock. 


Digest: Company operates approximately 201 miles of track 
from Indianapolis, {ll., to Pekin, Ill. The road is operated 
under lease and controlled by the C. C. C. & St. L. The lease 
has been assumed by the New York Central. 

RECORD OF ANNUAL PR.CE RANGE OF CAPITAL STOCK: 


Years ended Dee. $1: 1931 1932 35 1936 


982 Pittsburgh, Youngstown & Ashtabula Ry. 


Data revised to August 18, 1937 
Incorporated: 1906, Ohio and Pennsylvania, as a consolidation of the PYA 
Pittsburgh, Youngstown & Ashtabula R.R. and the New Castle & Beaver ( ) 
Valley R.R. Co. Office: Philadelphia, Pa. Annual meeting: First 
Monday in April. Number of stockholders (1936), 543. Pennsylvania 
eee and subsidiaries own all common and approximately 65% of pre- 
erred. 


Capitalization: Funded debt................. $11,379,000 
Preferred stock 7% cum. ($100 par) guaranteed 90,892 shs 


Digest: Operates approximately 132 miles of track; main 
line extends from New Brighton, Pa., to Ashtabula Harbor. 
The company provides the Pennsylvania R.R. with its only en- 
trance to Youngstown, O. The road is operated under 999- 
year lease from 1910 by the Pennsylvania R.R. 

DIVIDEND RECORD gino PRICE RANGE oF of REFERRED STOCK: 


Years ended Dec. 31: 1931 1935 1936 
Dividends paid ...... 30 $7.00 00 30 00 $7.00 $7.00 
Price Range: 
Bid 
15044 153 1120115 144 158 167 
146% 150 92 98% 167 
No. 983 Rensselaer & Saratoga R.R. Co. 


Data revised to August 18, 1937 
Incorporated: 1832, New York. Office: Troy, N. Y. Annual meeting: (RNS 
First Monday in June. 


Digest: The road comprises in all approximately 150 miles 
of track, constituting the central section of the Delaware & 
Hudson’s system. Road extends from Troy to Ballston, N. Y., 
Saratoga Springs to Whitehall to Lake Station, N. Y., White- 
hall to New York-Vermont state line, Rutland, Vt., to Eagle 
Bridge, N. Y., Fort Edward to Lake George, N. Y. The road is 


leased to the Delaware & Hudson in perpetuity. 


DIVIDEND RECORD AND PRICE RANGE OF CAPITAL STOCK: 
Years ended Dec. 31: 1930 1931 1932 1933 1934 1935 1936 
Dividends paid* ..... $8.00 $8.00 $8.00 $8.00 $8.00 $8.00 $8.00 
Price Range: 
147% 148% 102% 108 126 110 114 
130 100 75 97 114 98% 99% 


*Subject to Federal income tax averaging approximately $1 per share. 


No. 984 Vicksburg, Shreveport & Pacific Ry. Co. 


Data revised to August 18, 1937 
Incorporated: 1901, Louisiana, as successor to Vicksburg, Shreveport & VKS) 
Pacific R.R. Co., organized 1879, in turn successor to the Vicksburg, ( 
Shreveport & Texas R.R. Co. Office: New Orleans, La. Annual meet- 
ing: First “ig 4 in April. Number of stockholders (1935): Preferred, 


301; common, 339. 

Preferred stock non-cum. 5% ($100 21,428 shs 


Digest: Owns approximately 187 miles of track. Main line 
extends across Louisiana from Delta to Lorraine. In connec- 
tion with the Alabama & Vicksburg Ry., it forms the main 
line of the “Vicksburg Route” between Meridian, Miss., and 
Shreveport, La. Road is operated under 357-year lease from 
1925, by the Yazoo & Mississippi R.R. Co., which in turn is 
guaranteed by the Illinois Central. 

DIVIDEND RECORD AND PRICE RANGE oF COMMON STOCK: 


Years ended Dec. 31: 1830 1931 1936 

Dividends paid ...... $5.00 $5.00 30 $0 0 $5.00 
Range: Bid 

101342 25 60 60 80 


63 80 
60 76 63 72 
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Dividends Declared 


Regular 
Pe- Pay- Hldrs. of 
Company Rate riod able Record 
Acme Steel ..cvcccccccccccces $1 Sep. 11 Aug. 27 
Amer Shipbuilding .......... 50c Nov. 1 Oct. 15 
Associates Investment ....... 75¢ Sep. 30 Sep. 15 


Associates Investment 5% pf.$1.25 
Bangor Hydro El 7% pf....$1.75 


Calumet & Hecla... 


ee eee $1.50 Oct. 1 Sep. 10 
Beech-Nut Packing ee $1 Oct. 1 Sep. 11 
Berghoff Brewing .......... ..25¢ Sep. 15 Sep. 4 
Bridgeport Gas Lt............ 50c Sep. 30 Sep. 16 

Sep. 20 


Carnation Co. Oct. 1 

Case (J. 1.) Co. $1. Oct. 1 Sep. 12 
Cent. Illinois Ls. Oct. 1 Sep. 20 
Chesapeake Corp. .... Oct. 1 Sep. 8 
Chesapeake & O. Oct. 1 Sep. 8 
City & Fuel.. Sep. Sep. 15 


Glens Falls. re. 40 Oct. 1 Sep. 15 
Goodrich (B. F.) Co..... e+. .00C Sep. 30 Sep. 18 
Do $5 $1.25 Sep. 30 Sep. 18 
Gt. “atlantic & Pacific Tea 

Harrisburg Gas 7% Are $1.75 Oct. 15 Sep. 30 
GU Oct. Sep 
International Mining ........ Sep. 20 Aug. 31 


5e 
Interstate Hosiery Mills. ame 
Kellogg (Spencer) & Sons. . 


Kimberly-Clark ...c.ccesccces Oct Sep. 11 
$1.50 Oct. 1 Sep. 11 
Kingston Products ...ceccece 10c Sep. 15 Sep. 1 
Lake Shore Mines... $1 Sep. 15 Sep. 
$1.75 Oct. 1 Sep. 10 
Lone Star Cement........... 75c .. Sep. 30 Sep. 10 
Magma Copper ..............50¢ .. Sep. 15 Aug. 27 
Mock, anon Voehringer....15¢c .. Sep. 13 Sep. 1 
$1.75 Q Sep. 15 Sep. 10 
Memphis Natural Gas......... 20c .. Sep. 10 Sep. 1 
Mergenthaler Lino ..........50e Q Sep. 15 Aug. 25 
Nat. Standard ...............00€6 Q Sep. 24 Sep. 10 
Nat. Sugar Refining.......... 50e Q Oct. 1 Sep 
Newmont Mining ............ 75ec Q Sep. 15 Aug. 31 
Niles-Bement-Pond . -.-d0c Q Sep. 15 Sep. 
Ohio Oll Pf... $1.50 Q Sep. 15 Aug. 31 
Omnibus Corp. pf .-$2 Q Oct. 1 Sep. 15 
Pacific Mills .50e Q Sep. 10 Aug. 30 
Package Mach, .... .50e Q Sep. 1 Aug. 20 
oe Cos., Inc.. --$1 .. Sep. 21 Sep. 10 
Q@ Oct. 15 Oct. 1 
— Drug Stores, Inc...... 25¢ Q Oct. 1 Sep. 8 
$1.62% Q Sep. 15 Sep 
Pe Milk Q Oct 1 Sep. 10 
Pleifer Brewing 30c .. Sep. 15 Aug. 31 
Phila. $1.50 Q@ Oct. 1 Sep. 1 
$1.25 Q Oct. 1 Sep. 1 
Pioneer abla Mines Saree 10c Q Oct. 1 Sep. 1 
Procter-Gamble 5% pf......$1.25 Q Sep. 15 Aug. 25 
rrr 20e Q Sep. 15 Aug. 31 
Mister 25c Q Oct. 1 Sep. 15 
Schenley Distillers .......... 75e Q Sep. 30 Sep. 16 
50c Q Sep. 15 Aug. 31 
Q Oct. 15 Sep. 15 

$1.25 Q Oct. 1 Sep. 15 
Shattuck (F. G.)........--.-15¢ Q Sep. 24 Sep, 
25c .. Sep. 15 Aug. 31 

$1.25 Q Oct. 15 Sep. 30 
40c Q Sep. 30 Sep. 20 
Tide Water Asso. Oil $4.50 cu. 

$1.12% Q Oct. 1 Sep. 10 
Transue & Q Sep. 3 Aug. 28 
Under-Elliott-Fisher .......... $1 Q Sep. 30 Sep. 11 
25e Q Oct. 1 Sep. 10 
United Gas & Elec. pf...... $1.75 Q Sep. 15 Sep. 

Gypsum... Q Oct. 1 Sep. 15 

$1.75 Q Sep. 15 Aug. 30 
$1.25 Q Sep. 15 Aug. 30 
$1.75 Q t. 1 Sep. 15 
West en, Q Sep. 30 Sep. 17 
Willson Products ............ Q Sep. 10 Aug. 31 
Youngstown S. & Tube pf.$1. ari Q Oct. 1 Sep. 11 
Accumulated 

_Hoe Ra & Co. 6%% pr. 
Sep. 1 Aug. 25 
Do 4.41 .. Sep. 4 Aug. 28 
Extra 
Beech-Nut Packing Co........ 25c .. Oct. 1 Sep. 11 
Calamba Sugar Est............ $1 .. Oct. 1 Sep. 15 
.. Sep. 1 Aug. 15 
Sutherland Paper .. Sep. 30 Sep. 20 
.. Oct. 1 Sep. 10 
Weisbaum Brower ........ Bop. 1 Aug. 1 
Increased 
$1 .. Sep. 15 Aug. 23 
62%ec .. Oct. 1 Sep. 20 
Memphis Nat. Gas Co........ 20c .. Sep. 10 Sep. 1 
Youngstown Sheet & Tube..... $1 Q Oct. 1 Sep. 11 
Initial 
Crown-Zellerbach ............ .. Oct. 1 Sep. 13 
$1.35 .. Oct. 25 Oct. 8 
Interim 
$1.50 .. Sep. 15 Aug. 25 
17%e .. Sep. 25 Sep. 15 
United Gas & Electric.......50c¢ .. Sep. 15 Sep. 1 
Irregular 
..10c .. Sep. 15 Sep. 1 
Reduced 
50c .. Sep. 15 Aug. 27 
Ell. “Fisher ..-50c .. Sep. 30 Sep. 11 
Wentworth Mfg. .......sceeee 10c .. Sep. 1 Aug. 20 
Special 
Peoples Drug Stores..........50c .. Oct. 1 Sep. 8 
Willson Products ...........-. 10c .. Sep. 10 Aug. 31 


“STOCK FACTOGRAPHS” ON ALL 
N.Y. STOCK EXCHANGE COMPANIES 
AND ON 140 LEADING CURB STOCKS 


All for $1.75 Provided You Remit $10 for a Year’s 


Subscription for THE FINANCIAL Wor.D at the Same Time 


HIS remarkable offer is possible be- 

cause of the fact that up to August 25, 
1937, we have published “Stock Facto- 
graphs” from March 4, 1936 on approxi- 
mately 950 leading corporations. We have 
reprinted all these “Stock Factographs” in 
two large volumes and one small supple- 
ment in order that investors may obtain 
much vital information on every stock on 
the N. Y. Stock Exchange and on 140 lead- 
ing New York Curb Stocks. 


“Stock Factographs” have made a big hit 
with investors because they give in a boiled 
down form the essential facts and figures 
so necessary to an intelligent appraisal of 
a company’s securities. Our “Factographs” 
fill a long felt want of intelligent investors 
who wish to investigate before investing. 


It is especially important to send in your 
acceptance of our special offer at once in 
order that you may obtain not only the 950 
“Stock Factographs” but that you may be 
in time for the new series of revised 
“Factographs” which will start in THE 


FINANCIAL Wor Lp, next month. Much new 
data will be given in these revised “Facto- 
graphs.” 


Each coming issue of THE FINANCIAL 
Wor tp will contain 12 of the revised New 
York Stock Exchange “Factographs” and 
in addition 4 “Factographs” on New York 
Curb stocks in the series that has not yet 
been completed. 


If we had not previously published in 
THE FINANCIAL Wor p the “Stock Facto- 
graphs” and which we are now publishing 
in book form, the cost would necessarily be 
many times the nominal price we are charg- 
ing. Remember—for only $11.75 you may 
have 3 indexed volumes containing “Stock 
Factographs” for 810 companies whose 
stocks are listed on the N. Y. Stock Ex- 
change besides 140 “Factographs” of com- 
panies listed on the N. Y. Curb and in 
addition a year’s subscription for THE 
FINANCIAL Wor Lp including all the many 
extra aids for investors that are mentioned 
in our order coupon. 


—— MORE BY MAILING THIS COUPON BEFORE OCTOBER <dapiptiog 


THE FINANCIAL WORLD, 
21 West Street, New York, N. Y. 


For enclosed $10 please enter my annual subscription for THE FINANCIAL WorLD 
each week, the confidential advice privilege as per your rules, a copy of the enlarged 
“INDEPENDENT APPRAISALS OF LISTED STOCKS” each month, an 
immediate survey of my 20 listed securities, a copy of Mr. Guenther’s $1.00 book 
“INTELLIGENT INVESTMENT PLANNING?” and booklet showing price 
ranges of N. Y. Stock Exchange stocks 1929 to 1936 and bond prices from 


| 
| 
| 
| 
| 
| 
| 1920 to 1936. 
| 
| 
| 
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SPECIAL OFFER 


Annual subscription including all the above with reprints of 
950 revised "Stock Factographs"—Remit $11.75 
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Du Pont (E. I.) deb.......$1.5t 25 Oct. 8 
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Current 
Literature 


Upon request, and without obligation 
any of the literature listed below 
will be sent free direct from the 
firms by whom issued. To expedite 
handling, each letter should be con- 
fined to a request for a single item. 
Print plainly and give name and 
address. 


CURRENT LITERATURE 
DEPARTMENT 


THE FINANCIAL WORLD 
21 West Street, New York, N. Y. 


ANALYTICAL Stupy oF 38 PuBLic 
Corporations — Develop- 
ments in the Rubber Industry with 
brief sketches of 9 rubber corpora- 
tions, also, latest reported changes in 
common stock holdings of five large 
investment trusts as well as statistics 
on 680 Common Stocks. (Made 
available by James M. Leopold & 
Co., Members N. Y. Stock Ex- 
change.) 


Some FINANCIAL Facts — A 24- 
page booklet containing a brief de- 
scription of the American Telephone 
& Telegraph Company and the or- 
ganization and operations of the Bell 
System. (Made available by Ameri- 
can Telephone & Telegraph Co.) 


Curcaco Rivet & MACHINE Co.— 
A study of this manufacturer of 
small rivets. (Made available by 
Thomas & Griffith.) 


TexTiLEs, Inc., Common and 
Class B  Preferred—An_ analysis. 
(Made available by R. S. Dickson 
& Co., Inc.) 


Opp Lot Trapinc—An interesting 
booklet which explains the advantages 
of odd lot trading for both large and 
small investor. (Published by John 
Muir & Co., Members N. Y. Stock 
Exchange.) 


Bronx County Trust—Descrip- 
tive report. (Made available by G. J. 
Cramer & Co.) 


TraDING MeEtTHops — 24-page in- 
formative booklet on this subject. 
(Published by Chisholm & Chap- 
man, Members N. Y. Stock Ezx- 
change.) 


Stocks, Bonps, ComMopiTIEs— 
Folder explaining trading methods, 
commission charges and commodity 
units. (Published by J. A. Acosta 
& Co., Members N. Y. Stock Ex- 
change.) 


NaturaL Gas Inpustry — An 
analysis. (Made available by Good- 
body & Co., Members N. Y. Stock 
Exchange.) 


Weekly 


Business and Financial Summary 


1937 1926 
Weekly Trade Indicators 
*Crude Oil Production (bbls.).......... 3,718,600 3,051,150 3,591,900 3,070,400 
Electric Power Output (000 K.W.H.).. 2,300,547 2,261,725 2,256,335 2,079,149 
7Steel Output (% of capacity).......... 83.2% 84.6% §5.5% 72.2% 
tAutomobile Production (U. S. A.)...... 103,250 78,736 86,403 55,329 
{Wholesale Commodity Price Index.... 90.0 £0.8 91.5 82.8 
19387 1936 
Aug. 7 July 31 July 24 Aug. 8 
§Bank Clearings New York City....... $3,434 $3,315 $3,252 $2,894 
§$Bank Clearings outside New York City 2,647 2,523 ,644 2,360 
Total car loadings (number of cars).. 769,706 782,660 770,980 728,371 
*Bituminous Coal Production (tons).... 1,238,000 1,286,000 1,215,000 1,272,000 
Financial World Index of Industrial 

*Daily Average. jAs of beginning of following week. YtWard's Report. $000,000 

Omitted. {Journal of Commerce. 
Federal Reserve Reports 1937 1936 
Aug. 11 Aug. 4 July 28 Aug. 12 
Member Banks, 101 Cities (000,000 omitted) 
Total commercial loans............... 4,548 4,499 4,425 * 
Other loans for purchasing securities 701 702 701 * 
U. S. Government securities held...... 9,385 9,432 9,471 10,657 
Total net demand deposits............ 14,914 14,877 15,033 14,752 
Reserve System 
Federal reserve credit outstanding.... 2,572 2,561 2,560 2,477 
Total money in circulation............ 6,482 6.468 6,424 6,170 

*Comparable figures not available. tOther than U. S. Government securities. 

Miscellaneous Factors 1937 — 1936 
June May Apr. June 
*Farm income — total (including sub- 

*Farm income subsidies. ............... 2% 33 76 57 
tInventories: 

89 92 9§ 102 

Manufactured goods index.......... 108 106 106 101 

’ July June May July 
Building contracts. Daily average 

(F. W. Dodge)—in millions......... $12.37 $12.22 $9.76 $11.34 

Aug. July June Aug. 


*000,000 omitted. Corporate new issues only: exclude refunding: 000 omitted— 


Note: Freight car loadings reflect current sectional business conditions. 
from the 15th to the 15th give a rough indication of earnings for the current month. 
(Compiled from Asscciation of American Railroads figures) 


Commercial & Financial Chronicle. tDepartment cf Commerce: 1923-1925 = 100. 
Dow-Jones Common Stock Averages, Closing Figures : 
August 
12 13 4 16 17 18 
30 Industrials ........ 187.62 189.27 190.02 189.34 188.68 187.39 
53.57 53.89 54.13 53.62 §3.21 52.55 
29.03 29.11 29.23 28.92 28.77 28.36 
Daily Volume N. Y. S. E. 
Sales (shares) ........ 793,300 1,035,630 467,030 620,000 £60,000 700,009 
Weekly Car Loadings outed 
Eastern District July 31 July 24 July 1 Aug. 1 
7 57,014 55,473 53,355 
Delaware, Lackawanna & Western..... 15,438 14,849 14,800 17.736 
New York, New Haven & Hartford..... 21,9938 21,336 22,065 21,970 
New York, Chicago & St. Louis........ 16,138 15,485 14,772 15,437 
118,471 116,045 117,582 111,859 
13,343 13,539 13,518 13,930 
Southern District 
33,358 32,044 22,007 32,903 
11,937 12,547 12,405 10,834 
36,535 35,047 36,552 36,186 
Northwest District 
Chicago & Great Western.............. 5,597 5,607 5,496 5,755 
Chicago, Milwaukee, St. Paul & Pacific 29,908 29,934 28,802 31,234 
Chicago & Northwestern............... 37,808 39,221 39,292 40,506 
Central West District 
Atchison, Topeka & Santa Fe.......... 31,486 31,460 33,696 26,928 
» Chicago, Burlington & Quincy......... 26,419 26,796 26,003 25,883 
Chicago, Rock Island & Pacific......... 22,156 23,079 24,187 21,706 
Chicago & Eastern Illinois............. 5,280 5,394 5,129 5,349 
Denver & Rio Grande Western......... 5,693 5,294 5,042 5,486 
Southern Pacific System .............++- 39,570 39,579 41,702 37,939 
Southwestern District 
Kansas City Southern........-...+.++- 4,277 4,074 3,990 4,123 
Missouri-Kansas-TexaS ......-.5++eee0% 8,146 7,957 8,406 7,674 
26,232 24,077 25,647 26,021 
St. Louis-San Francisco.........-.c.eee- 13,290 12,446 13,041 12,636 
St. Louis-Southwestern .......-.+e.+s0. 5,011 4.936 5,007 4,519 
Texas & Pacific. ........scesssccsereees 8,360 8,701 8,891 7,929 


Loadings 
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Bronzed muscles ripple . . . strong arms work with steel 
and timber, brick and stone, to serve a building-hungry 
nation. On every hand new homes... new factories 

. . new public and private buildings of all kinds. . . 
rise under the improving stimulus of revived business. 


All of these buildings need plumbing and heating 
equipment. And because Crane Co. for more than 80 
years has built soundly for the future, Crane plumbing 
and heating products are in ever increasing demand. 


Crane products keep pace with building develop- 
ment. They have the modern convenience, the style 
and beauty, that buyers want. They have unquestioned 
quality—assured by their famous name ‘‘Crane.” They are 


available for every type of building, at every price level. 


In today’s race for preference, in today’s expanding 
market, Crane products are leaders . . . inevitably at 
the forefront of progress. 


CRANE 


CRANE CO., GENERAL OFFICES: 836 SOUTH MICHIGAN AVE., CHICAGO 
Branches and Sales Offices in One Hundred and Sixty Cities 


VALVES, FITTINGS, FABRICATED PIPE, PUMPS, PLUMBING AND HEATING MATERIAL 


PRESS OF 
C. J. O'BRIEN, INC. 
NEW YORK 


A Crane bathroom—with its better design and better 
quality—is available for every taste and purse. 


Crane was a pioneer in step-saving kitchens— 
and is firmly established in this field today. 


Crane heating equipment fits every heating need 
- - provides greater reliability and economy. 
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Hands That Shape Modern Living 


KILLED hands that join glass and 

metal so that the human voice can 
reach millions of listeners. They first 
fashioned the high-power vacuum tube 
on a principle used today in every broad- 
casting station. They built the x-ray tube 
which has become an indispensable aid 
to the physician. They are the hands of 
craftsmen in the General Electric Research 
Laboratory, in Schenectady. ea 


— — 


They are the hands that enacted much of 
the thrilling history of the tubes in your 
radio, of phototubes that outperform the 
human eye, of sodium lamps that make 
night driving safer on many American 
highways. Skilled and experienced, these 


craftsmen built the first models of many 


- of the new devices which now play an 


important part in modern civilization. 


Research combines the abstract genius of 
the mathematician, the ingenuity of the 
experimenter, the practical skill of the 
craftsman. Our whole American system is 
built on the co-operation of many hands 
and minds to translate the findings of 
science into an abundance of the neces- 
sities, comforts, and luxuries we all 
desire. More goods for more people—at 
less cost—is the goal of American indus- 
try. It is the goal toward which G-E 
research has made and is making signifi- 
cant progress. 


G-E research has saved the public from ten to one hundred dollars for every 
dollar it has earned for General Electric 


GENERAL ELECTRIC 
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